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In six short years... 


Insurance in force has doubled at General 
American Life. With this growth General American 
Life now joins the nation’s top thirty companies 
having 2 billion dollars or more insurance in force. 

The increasing number of new agencies and 
the sound development of established agencies 
is building volume at a rate that makes General 
American Life one of the fastest growing com 
panies in the entire insurance field. This is in 
large part the result of General American Life's 
rewarding agency contract known as LSF be 
cause it is in fact a Lifetime Security Franchise 

Now, reduced premiums in both ordinary and 
group insurance and continuing dividend per 


formance add policy appeal for extra sales impact. 


@ For information write Prank Vesser, Vice- President 


General American Life 


one of the nation's leading mutual legal 


reserve companies 


SAINT LOUIS, MISSOURI 
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LOYALTY GROUP 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


DECEMBER 31, 1955 
ASSETS LIABILITIES 


999 79 sees $ 18.710 827 16 
30 04 ve f as Expenses 62! 400 00 
¢ @ for Unearned Premiums 52,622,853 30 


nes and Expenses 3.290 258 00 


3,803.13) 44 eotios : $87) 38 
3,066,000 00 ther Lia 26 82.18 


° 9,721,363 9 Capital 1$,000,000.00 
y Assets 1,365,827 6 Net Surplus 66.614,175.00 


Total admitted Assets $186,966,567.02 Tote! $186,966.567.02 
SURPLUS TO POLICYHOLDERS $103,614,175.00 


Securities carried at $3,808, 805.9! in the above statement are deposited os required by low 


GIRARD INSURANCE COMPANY NATIONAL-BEN FRANKLIN INSURANCE 
OF PHILADELPHIA, PA. COMPANY OF PITTSBURGH, PA. 


DECEMBER 31, 1955 DECEMBER 31, 1955 
ASSETS LIABILITIES ASSETS LIABILITIES 
ooh $ 534,201 96 nn ' on s4 


1,263 32 Loss Expenses 1469, 400 00 


Mortgoge Loons on Rea! Estate 
*Bonds ond Stocks 4,240, 435 20 


Capital 2 000 000 00 
Capital 1,000,000.00 
‘ Net Surplus 6.130. 306.17 
Net Surplus 6.025,032.36 
Total admitted Assets $16,157.47 Tetel $16,157 470.93 
Tete! odmitted assets $15,413,231.28 Teteal $15,.413,231.28 
SURPLUS TO POLICYHOLDERS $7,025,032.36 SURPLUS TO POLICYHOLDERS $8,130,306.17 


ed of $795,543 4 the ahove statement 956 902 9 ed as 


MILWAUKEE INSURANCE COMPANY ROYAL GENERAL INSURANCE COMPANY 
OF MILWAUKEE, WIS. OF CANADA 


DECEMBER 31, 1955 
DECEMBER 31, 1955 

ASSETS LIABILITIES 

ASSETS LiIABILITIGS 
106.000 00 
555.917 08 
Capital 3,000,000 00 
er Move 4 Net Surplus 18,367,184.65 Total admitted Assets 
Tote! edmitted Assets $43,367,906.30 Total $43,367,906.30 


SURPLUS TO POLICYHOLDERS $21,367,184.65 SURPLUS TO POLICYHOLDERS $453,917 08 


1 $2,955,430 62 he ot . ate . 


THE METROPOLITAN CASUALTY INSURANCE COMMERCIAL INSURANCE COMPANY 
COMPANY OF NEW YORK OF NEWARK, N. J. 


DECEMBER 31, 1955 
ASSETS LIABILITIES 


DECEMBER 31, 1955 
ASSETS LIABILITIES 


3,846,779 68 


¥ 854 
Capital 3,000,000 00 Capitel 3 000 000 00 
563 29 Net Surplus 14,455,519.01 - Met Surplus 16,332,993. 06 
$55,090,396.13 Total admitted Assets $64,612,064 64 Tetel 364.817 064 44 


Totel edmitted Assets $55,090, 598.13 Total 
SURPLUS TO POLICYHOLDERS $17,455,519.01 SURPLUS TO POLICYHOLDERS $19,332,993 06 


1 $4,426,379 84 the abov 


bed by Not 


Western Department HOME OFFICE 


Chicago 3 ne 10 PARK PLACE, NEWARK 1, NEW JERSEY 


LaSelle $ 





Southwestern Department . 
02 Maic 


912 Commerce St, Dalle » ¥ 
— _— — 206 Sansome § 
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There ave Hines... 
when temptation is too much for any man 


EMPLOYERS NEED FIDELITY BONDS 


THE TRAVELERS INDEMNITY COMPANY he HARTFORD, CONNECTICUT 
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Names Make New 





NOW—WE ARE 
COMPLETELY MUTUALIZED 


Our Constant Aim 
Greater Life Insurance Service 
To the Public 
Through a Strong and Rapidly 
Expanding Agency Operation. 
A fast growing, 
progressive company. 

A definite plan for advancement. 


A new and modern contract. 


Write G frank Clement 


Vice President in Charge of Agencies 


Shenandoah Life 


f? 


Jnrsuramnee omMpamny 
| 


Home Office +» Roanoke, Virginia 


A MUTUAL LIFE INSURANCE COMPANY 


OWNED GY AND OPERATED FOR ITS POLICTHOLDERS 


These Names Make News 


PERSONNEL: Promotions 


Achievements, Retirements 


John R. 


manage? 


Robinson, deputy U. S 
and executive vice 
president of the Phoenix of 
London Group, has been named 
chief executive of the 


companies, succeeding H. Lloyd 


officer 


Jones, who continues as board 


chairman of Phoenix Assur 


ance, Columbia Insurance and 


United Firemen’s 


Frank A. Christensen (left) recently was 
elected chairman of the board and chief 
executive officer of the America Fore In 
surance Group Mr Christensen moves up 
from the presidency a post he held for 
ten years. J. Victor Herd (right) has been 
elected president to succeed Mr. Christen 
sen Mr. Herd has served as executive vice 
president of the companies since 1951 
Lester F. Hall was recently elect 
ed president of National Bank 
ers Life. Formerly vice pre 
dent and legal counsel for the 
company, Mr. Hall is also pre 
dent of Presidential Life 
EK. E. Sawyer 
president of Founders Insut 
ance to succeed Ralph L. Inglis. 


ha been named 


He advances from vice presi 
dent and general counsel. M1 
Inglis will continue as a mem 
ber of the board of directors 
Alvin Hibbard, executive vice 
president of Old American Life, 
elected president 


Hibbard, 


company and 


a recently 
ucceed Jean A. 
suunder of the 


board chairman 


Waid J. Davidson has been ad 
vanced to executive vice presi 
National 


Life. Formerly he was secretary 


dent and actuary of 
and actuary. 

Norman G. Duffett, vice president 

manager of Pilot 

affiliate of 

Accident, has 


and general 

Insurance, Canada, 
Standard 
named executive vice president 

Dale E. Sharp and Herbert E. 
Wittick have been named direc 
tors of Pilot Insurance, Canada, 
affiliate of Standard Accident 
Mr. Wittick is secretary and 
general manager of Pilot and 
Mr. Sharp a director of Standard 
Accident 


Geoffrey 


been 


Kitchen, chait 
Pear! A 


elected chairman to sue 


deputy 
man of urance, ha 

been 

ceed G. RL. Tilley. 
Charles S. Kremer has retired a 
Chairman of the board of dire 
tors of Hartford Fire. He served 
us president of the firm from 


1941 to 1953 


Edwin H. Forkel (left) has been elected 
president and chief executive officer of the 
National of Hartford Group Mr. Forkel 
advances from vice president of the Group 
H. B. Collamore (right) president of the 
Group for the last eight years, has been 
elected chairman of the board of directors 


Herbert J. Lorber has been elected 
chairman of the board of direc 
tors of Rollins Burdick Hunter, 

Continued on page 6 
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REPORT ON STATE FARM / Agency Force 





SERVING AN AUTO POLICYHOLDER, Glen Dittus 
visits a local garage to inspect damages and 
speed repairs. This is part of his job under 
State Farm’s ‘‘personal touch’’ claims han 
dling system. It is also a valuable opportunity 
to cement good will with his insured (an im 
portant consideration when you also sell life 
and fire insurance.) 


to his duties as Elder of the First Presbyterian 
Church. He also serves on the Citizens’ Com 
mittee of Proviso Township High School, as 
baritone soloist and board member of the 
Suburban Veterans Chorus, as sponsor and 
first baseman of a 12-inch softball team (which 
just won a local championship). A Rotarian, he 
recently completed a term on his local club’s 
3oard of Directors 


May 1956 


“multiple line’ plan keeps Glen Dittus and his able assistant 


(wife ‘‘Sandy,’’ above) on a busy schedule. Although he had no 
sales experience before joining State Farm in 1947 ilthough 
his career was interrupted by a recall to military service during 
the Korean conflict Dittus qualified for the company’s 
“Leaders Club’? in 1953 and 1954. He also graduated from 


Purdue University’s Life Insurance Marketing Institute 





NEW KIND OF INSURANCE MAN 


GLEN DITTUS OF MAYWOOD, ILLINOIS, TYPIFIES THE 
YOUNG MEN WHO ARE BUILDING LIFETIME CAREERS WITH STATE FARM 


Most of the men who have entered State Farm’s Career Agent 
Program have much in common with Glen Dittus of Maywood. 

They're independent businessmen who sell all three State 
Farm lines— auto, life and fire 
ment with the company. 

They earn substantial incomes. (State Farm Career Agents 
with at least one year of service averaged $9,300.00 per year 
in 1954 

They’re active in the social, business and civie life of their 


under a contractual arrange 


communities 

Though many of them have had previous insurance expe 
rience, they’re all eligible for one of the industry’s most com 
plete training programs. (More than 6,000 State Farm agents 
are now participating in classroom, workshop and on-the-job 
instruction. ) 


It’s the ever-increasing skill and growing number of 
professional State Farm Career Men—like Glen Dittus — 
which account for much of the State Farm Companies’ 
success . and for the fact that State Farm Mutual 
insures more cars than any other company in the world. 


STATE faam 


& 


insu@ance 


This is another a series Of advertisements to acq ‘ 
State Farm Mutual Automobile Insurance ( ompany, /lome 
Office, Bloomington, Illir If you want to know hout an 


of State Farm operations, simply write“ Director of Public Relations 





LOCALLY ...... COUNTRYWIDE! These Names Make News 


Continued from page 4 


Chicago insurance brokers 
Adrian 8B. Palmer is newly 
chosen president and Oliver E. 
Weed executive vice president 
D. Quint, a director of Holland- 
America Insurance, was recent 
ly elected chairman of the board 

. of directors. Backed by Dutch 
| financial interests and operated 

Some 25 Years Ago, Royal-Liverpool by Kansas City personnel, the 
envisio the need of mult @-writing firm was formed last fall as a 
facilities fOr its agentg and brol rs, When it mequnchdeintr rig reendageeretee 
first initiated a series of steps ogressivel y 
aimed at an“ACROSS THE BO ’op- 


eration which came into full perférmance Roy Tuchbreiter 
° ? (at right) was re 
in 1948. ; a cently elected board 


chairman and chief 





to write multiple lines. Robert 
H. Oppenheimer is president 


executive officer of 
Continental Casual 
ty and Continental 
Assurance. He was 
president of both 
firms. 


; ‘c- 

& 53 ah 
rODAY, 400 multiple -line a ee etek es 
tri ained Bik en blanket every ti left) has been 
‘ elected president of 


town and | bity COUNTR  f j 7 Continental Casual 


a th p ty. Mr. Smith has 
WIDE, rating from 151 as ae cael ad 


Otfices, the, are equipped | ‘ first vice president 


— . ince (951 
to give you ACROSS THE ; 


BOARD facilities...locally 


Howard C. Reeder 
(atright) was 
elected president of 
Continental Assur 

ance. A director of 
the firm he moves 
up from executive 


vice president 


Lester CC. Layman, president of 
Balboa Insurance for the last 
three years, has resigned his 
post 
. J. Carey, vice president-general 
counsel of Michigan Mutual Lia 


bility, has been designated first 
vice president-general counsel 
Assistant vice president R. J. 
Ladd was advanced to vice pres 

»Y ndsarance G COU fp ident-general sales manager 
de Charles A. Sanford, vice president 
CASUALTY FIRE * MARINE * SURETY of Indemnity Insurance of North 


150 WILLIAM ST., NEW YORK 38, N. Y. America, will head the combined 


:, automobile departments of the 

ROYAL INSURANCE COMPANY LTD. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD. © ROYAL INDEMNITY COMPANY : : 
DEMNII A ] A , ARK INSIIRANCE COMPA orem nannies three North America Group 

GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA © NEWARK INSURANCE COMPANY © STAR INSURANCE 

COMPANY OF AMERICA © AMERICAN AND FOREIGN INSURANCE COMPANY © = THI; BRITISH & FOREIGN MARINE INSURANCE companies as vice president 


COMPANY, LID. © JHAMLS & MERSLY MARINE INSURANCE COMPANY LID. © VIRGINIA TIRE & MARINE INSURANCE COMPANY Conti d on page 8 
: ontinue n 
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‘I'he Lufe of Virginia’s 
District Leaders 


For the first time in the history of The Life of Virginia, every top award winner 
for agency leadership in the Combination Division is a member of the same District 
organization. We salute these 5 members of the Wayne, Michigan District—they 
are the company’s 1955 leaders. Their outstanding sales and service records were 
achieved in competition with more than 1,800 representatives in over 100 districts. 
And to Manager Morris Korelitz, for his demonstration of superior leadership, a 


special commendation! 


Morris Korelitz Keith Kulling Frank Caruso 
Leading manager— Leading associate manager— 2nd leading associate manager 
volume and per man basis combined production points —combined production points 


Raymond R. Janisse Joseph H. Lapides 


Leading agent— 2nd leading agent 
combined production points combined production points 


Insurance Company 


OF VIRGINIA 


RICHMOND ¢ ESTABLISHED 1871 





NO NEED TO 
WRITE THIS 
LETTER 


Returned coupon will bring you 
our proven Agency Builder Plan. 


Pros iding sound cov erage al reasonable cost 
through ‘ ompelent representatives Bankers National's 


consistent aim since its founding 


ee 





TEAR OUT AND MAIL 
TODAY FOR FULL DETAILS. 


VID Wi’) NATIONAL LIFE 


Insurance Company = “thi. | / 


Just Fill in the Following and Send 
to H. Carlyle Freeman. 


Name 
Address 


City 


These Names Make News 


Continued from page 6 


Abram T. Collier, vice president 
and general solicitor of John 
Hancock Mutual Life, has been 
elected vice president and gen- 
eral counsel. Victor A. Lutnicki, 
second vice president and coun 
sel, is new vice president and 
general solicito) 

Olaf Nordeng, vice president of 
Aetna Casualty and Surety and 
Standard Fire, has become head 
of the fire insurance division of 
Aetna Life Affiliated Companie 


Asa VY. Call (left), president of Pacific 
Mutual Life, has been elected chairman of 
the board. T. S. Burnett (right) was elected 
president to succeed Mr. Call. Mr. Burnett 
a director, advances from executive vice 


president 


Alvin E. Hanson, vice president in 
charge of agencies of Farmers 
and Trader Life, has been 
named executive vice president 

George M. Williamson was elected 
second vice president; Walter 
T. Eppink, treasurer, and Edwin 
KF. Jaeckle, secretary of Mer- 
chants Mutual Casualty, Buffalo, 
N. Y. 

J. R. Blevins, vice president, has 
been promoted to administrative 
vice president of Union Bank- 
ers, Dallas, Texas. Raymond L. 
Bacus and Thomas H. Osborne, 
assistant vice presidents, move 
up to vice president 

John D. Williams has been ad 
vanced to vice president-secre 
tary of United States Fidelity 
and Guaranty. He formerly was 
vice president in charge of fidel- 
itv-judicial bond underwriting. 

Edward Bart and Ralph C. Lewis 
have been elected vice presi- 
dents of North American Cas- 
ualty and Surety Reinsurance. 
Mr. Bart is a former officer of 
Swiss Reinsurance, and Mr. 
Lewis, former executive vice 

Continued on page 10 
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WASHINGTON NATIONAL 
\) » 4 


10 to 24 Employee 
Life Insurance Programs 


—to 4 out of 5 of the 
business concerns 
in your area! 


6A ATER A Al 


ACCORDING TO THE FEDERAL SECURITY 
| 
i 


| { t 
If) ISU le 


ment of Commerce, four out of five b Isiness an 
25 people. These employers are your prospects for | my} loyee Lite In 


which ts, as yet, virtually untappe : 


Don’t neglect the life insurance potential existing right in 


Life Insurance has an appe al to employers and employees alike 


—plus the fact that you open up an even pre iter market for the sale of additional 3 roup cover 


LO to 24 em} lovee , are prospects not 


accidental death and dismemberment 


age when you sell Employee Life Insurance. Concerns having 
only for life insurance protection but for such coverages as 
accident and sickness and hospital-surgical insurance. This coverage can be sold along wit 


Employee Life Insurance 


TREMENDOUS By-PRropucTs MARKET— The agent who sells Employee Insuran 
need no longer want for prospects for individual life and accident and health coverage 
The sale of an I} mployee Life case gives you a ready-ma le list of prospects for all form 


j of individual insurance. Thus a tremendous ‘‘by products” market 1s created for you 
; ' 
“> >| You have awaiting you the best prospects obt uinable your own policyowners 

” | } 


y 


WASHINGTON NATIONAL INSURANCE COMPANY + EVANSTON, ILLINOIS 


4 want b bnpu MAW... about selling Washington 


National Employee Life Insurance and the marvelous 
opportunity it presents in increased earnings for me 


Send further details immediately 
Have your Regional Sales Office contact me at address below 


INSURANCE COMPANY |... ,..... 


HOME OFFICE CITY 
EVANSTON, ILLINOIS ROAR 


May 1956 
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MR. LOCAL AGENT 
mal Association of Mutual Insurance Avent 
June 10 to 14. Are you planning to attend? 
re cordially invited to be our guests at lunch 
in econjunetion, to visit the new PLM Buildin 
heen set aside for the trip by the NAMIA Fy 
transportation to and trom Philadelphia wil 


ma We look forw iad to een 


Pennsylvania Lumbermens | 
Mutual Insurance Company 


Writing FIRE and ALLIED LINES in the Birthplace of American Mutual insurance 


These Names Make News 


Continued from page 8 


president of Rainier National 
Insurance 

George D. Covell, CLU, has been 
appointed agency vice president 
of Berkshire Life. He was pre 
viously manager of Connecticut 
General’s Pitt sburgh branch 

Pasquale “Pat” Quarto, CLU, di 
rector of training of the Life 
Underwriter Training Council 
has been named vice president 
agency upervision and trai 
ing, for Bankers National Life 

Robert L. Freeman, secretary-trea 
surer of Worcester Mutual Fire 
has been promoted to vice p 


dent 


Edwin W. Henne (left), executive 
president of Farmers and Traders Life, has 
been elected president of the firm Louis 
J. Taber (right), president for the last 17 
years has been elected chairman of the 
board 


William E. Bowser, assistant | 
manager for Zurich-American 
Companies, has been named dep 
uty U. S. manager in charge of 
Kastern Department operation 

Aubrey L. Joyce was recently ap 
pointed vice president and cor 
troller of Connecticut General 
George W. Skilton ha been 
named vice president 

Darrell O. Smith has assumed the 
post of agency vice president 
of Colonial Life and Accident 
Formerly he was vice president 
in charge of accident and health 
for American Casualty 

Herbert P. Almgren, vice presi 
dent of Springfield Insurance 
Companies, has been elected se 
retary also to icceed Charles 
C. Wright, who is retiring 

Raymond N. Brown, vice president 
and treasurer, has been elected 
a director of Maryland Casualty 
James M. Bugbee, manager of 

Continued on page 8&5 
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NORTH AMERICAN 


REINSURANCE 
CORPORATION 


161 EAST FORTY SECOND STREET 
NEW YORK 17, N. Y. 
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Why does the man who sells Living Insurance speak up? 


It's late at the PTA meeting. Some- 
one | needed to organize next year's 
program 

Avain and avaih where good 
share the load in com- 


Red Cross, PTA, 


Community Chest and many others 


rie ighbor 


munity projects 


the Man from Equitable is a will- 
ing volunteer. After work, he shows 
the same spirit of service that marks 
his business day. 

As a life underwriter, he spends 


his working hours thinking of others 


their hopes, their fears, their 
dreams. The Man from Equitable 
these 


shows them how to— turn 


dreams into happy reality with 
Living Insurance. This is modern 
insurance that stresses benefits for 
the living. Benefits for the polic y- 
holder himself while he lives It he 
dies, benefits for the family that 
lives on after him. 

This concept of Living Insurance 
is dynamic a real aid that sim- 


plifies the work of the Life Under- 


writer. It is a positive approach to 
selling that can lead to increasing 
sales volume. 

And in making his daily calls the 
Man from Equitable can count on 
a return that is more than money. 
It comes from the knowledge that 
more and more families live without 
fear of the future 


Living Insurance he has sold them. 


because of the 


This is the big reward of service 
a reward that makes hard work 


worthwhile 


rHe EQUITABLE tire assurance Society OF THE U. S. 


4 e Office: 393 Seventh Avenue, New York 1, N.Y 
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Knowing 








usiness interruption coverages 





Are you really checked out on “Time 
Element” insurance. Do you know when 
to recommend the Gross Earnings form 
of Business Interruption coverage...when 


to recommend the Contribution form? 


Are you completely familiar with Extra 
Expense... Rent Insurance... Leasehold 
3usiness Inter 


Interest . . . Contingent 


ruption ... Sprinkler Leakage Business 


Interruption ...Tuition Fees Insurance? 
You'll find the answers in our compre 
for Profit Kit 


“Time Element” Coverages. This Kit will 


hensive Production on 


pays off! 


help you earn more commissions, give the 


best service and help you make “Time 


Klement” coverages one of the most im 


portant items on your books. 


on Accident & Health, 
Fidelity & Surety, Inland Marine and 
Ocean Marine 

Additional Kits 
the 


Four other Kits 


have also been published. 


are in preparation, and 


whole series will form a working 


library on property and casualty insur 
ance. The coupon below will bring you, 
without cost or obligation, any or all of 


the Kits in the series. 





FIREMAN'S FUND 
INSURANCE COMPANY 





INVINBLE ARMOR 





NATIONAL SURETY 
CORPORATION 








~ " 
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FIREMAN'S FUND 
INDEMNITY COMPANY 





HOME FIRE & MARINE 
INSURANCE COMPANY 





FIREMAN’S FUND INSURANCE GROUP 


401 California Street, San Francisco 


California 


| would » fo receive 


Kils on 


without obligation 


ent & Health Fidelity & Surety 


rruptior Inland Marine 


your education 


al 











“Unforeseen events... need not change and shape the course of man’s affairs” 


Blind date 


‘Today? Tomorrow’? Who knows when you may have a date... with trouble. 
A disabling accident...a fire...a damage suit...a dishonest employee ...an auto crash, 
‘Takes only one to cause a crippling loss. Unless you have adequate insurance 
to protect your home, business, and possessions thoroughly. And thoroughness is the 
job of your Maryland agent or broker. He gives his personal attention to planning 
the right kinds and the right amounts of protection at the right time— 
before you meet the unexpected. Make a date with him today. 


Because he knows his business, it’s good business for you to know him. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


There are many forms of Maryland protection for business, industry, and the home. Casualty Insurance, Fidelity and 
Surety Bonds, and Vire and Marine Insurance are available through 10,000 agents and brokers. 





Another striking advertisement to help build more business for the local agent or broker 


framatizing the importance of his knowledge and judgment 
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“Our prospect can buy 


from 7.6 to 16% 
more life Insurance... 


Some observations about rates, dividends, ete. by Will F. Noble, CLU, 
our general agent in Omaha. Nebraska, 


quoted verbatim from a recent issue of his ageney bulletin. 


oe Me of the business any ¢ ompany get tempting to imerease the premiun 


come without seriou competition, at issued policies nor cut guaranteed « 


least net cost competition, Competition of on them 


ideas and reasons a pre ented to the buyer by On the other hand, | doubt if there 


competing avents 1 much more eriou ising ort 


New England Life is now, generally | ome compante ind usuall 


been ind will probably remain them divide 


America lowest net cost compan brothel bee COMPANY 


its more liberal poln contract pustment tre i time al 


ler re 


Now sith our new low Ordinars i i he tl I ‘ marticipal 


position to ipproact the cor } ‘ prurbolae 


ingle that 4 meron 


petition from at 
| have before me a certain |i 

leading compare You | 

the list. I 

anteed f 

other twe 
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A BETTER LIFE FOR YOU NEW ENGLAND 
MN iui Ll Ee astanct (soy 
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LAG, S about 


John Hancock 


To bring the utmost in life insurance service and to 
meet the varying needs of the American people, the 
John Hancock maintains three separate sales organi- 
zations. As a result, Hexibility of work and career has 
been possible for those embarking on a sales future in 
the Company. Opportunity is always present for any 
man entering the sales department to choose the tield 


of work most promising for his individual talents. 


MUTUALZ LIFE INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 
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You don’t have to be 


a bonding expert 


when you have F&D 


on eall! 


> | 
Fipevity anp Deposit company 


HOME OFFICE: BALTIMORE, MARYLAND @ OFFICES IN 50 PRINCIPAL CITIES 


F&D and its affiliate, American Bonding Company, write all forms of Fidelity and Surety Bonds 


SINCE 1890 and many forms of property insurance including Burglary, Robbery and Dwelling Fire 

















Man with a Futwwe 


THE WESTERN AND SOUTHERN LIFE INSURANCE COMPANY 


CINCINNATI, OHIO 


WA Matual Compan yf 
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selling office equipment 
or selling Insurance... 
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IT’S WISE TO MERCHANDISE 


[he president of a great architectural firm works in dignified surroundings with 
| ¥ e ¥ 
furnishings to inspire the customer’s confidence. His head draftsman works in a less 
elaborate setting with equipment specifically designed to help him turn out 

g july | F I 
plans to please the customer. Othce equipment experts size up eat h situation, 


then fit the individual with furnishings. 


Insurance, too, must satisfy specific needs. That's why The American 
Businessman’s Protection Plan is the best merchandising tool to sell complete 
accounts of insurance for every type of business. The plan reveals all insurable 
exposures and helps to develop a complete personalized program with broad 
coverage at a cost consistent with quality. Put this profitable plan to work 

for you. Mail the coupon below for a free copy of The American 


sSusinessman’s Protection Plan booklet. 


THE AMERICAN INSURANCE CO. THE AMERICAN INSURANCE GROUP 


15 Washington St., Newark, N. J 


ee Send me a free copy of The Americar 


THE AMERICAN Plan Booklet which will help me to incre 


od ‘ _ BUSINESSMAN ‘§ 


BANKERS INDEMNITY INSURANCE CO. 
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Formula for keeping Frankie alive! 


BS This is classroom 402, Central High School. Here 


Frankie and hundreds of his classmates are learning the 
fundamentals of safe driving. 


Frankie's Driver Education instructor is teaching him 
much more than the mere mechanics of driving. He’s 
teaching Frankie how to be a safe driver by acquiring 
the proper knowledge, habits and mental attitude. And 
when the course is completed, Frankie’s chances for 


survival as a driver will have actually doubled! 


loday, one out of four fatal accidents involves a 
youthful driver. And here, in Driver Education, ts a 
proven, successful formula for saving Our youngsters’ 
lives. Yer the majority of communities are still without 
high school Driver Education! 

That's where you, as an insurance man and Civic 


minded citizen, can make a priceless contribution to 


your country and your profession. The places to start 
are your school board, school officials, PTA and local 
Safety Council. Make sure they get the facts about the 
outstanding success of the Driver Education Program. 
And to make headway fast, enlist the support of your 
most influential friends in the community. 


Much material on driver education has been pre- 
pared by insurance companies, safety councils and other 
groups. Your company should be able to provide data 
of value to you. If you desire it, Allstate also has a 
and Sur- 
vive!’ It may be obtained by writing Department E. K 
at Allstate’s Home Office. 


folder available, ‘“‘Teach Them to Drive... 


” 


JALLSTATE 


Home Office + Skokie, lilinois Co. 
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Los Angeles Agency 


wins President’s 7 rophy 


for Outstanding 


| ,erf ormance 


by the NEWARK AGENCY 
ROCHESTER AGENCY 
SPRINGFIELD AGENCY 
Our Los Angeles Ageney. John W. Yates and ATLANTA AGENCY 
Robert L. Woods, C.L.U.. General Agents, has Scoring points are earned by outstanding 
received the President's Trophy awarded for performance in five major areas and twenty- 
the most outstanding performance by any of even contributing areas of successful agency 
the Company's ninety-three agencies in 1955. operation, 
With only a small difference in the number Our hearty congratulations to our General 
of scoring points earned by the five leading \vents and their associates in the five agencies 
agencies in the compre hensive and penetrating whose excellent performance marked them for 


analysis, Ilonorable Mention has been received distinetion. 


cS > 
DESMOND J. LIZOTTE CLARENCE A. GRIMMETT, JR CORYDON K, LITCHARD, C.L.U. LOVELL H. COOK, C.L.U JOHN R. HUMPHRIES 
Newark Rochester Springfield Atlanta 


Massachusetts Mutual Life Insurance Company 


ee eit hte Bre +s aA ACC AH LY r?Te¢ 
SFRIN GS EFEED / A ) ae. 
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. e ‘ advertise” 
SATURDAY 


series ° 


to incr 
designed és 
- h the insuring public 


Select and consult 
an independent 
insurance agent or 


broker as you would 


your doctor or lawyer 


\) S t RG CASUALTY - FIRE- MARINE INSURANCE 
" ike Ss . FIDELITY -SURETY BONDS 


United States Fidelity & Guaranty Co., Baltimore 3, Md. 
Fidelity Insurance Co, of Canada, Toronto 
Fidelity & Guaranty Insurance Underwriters, inc., Baltimore 3, Md. 
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MUTUAL of OMAHA is the Largest Company in the World 
Specializing in Health and Accident Insurance UNITED of 
OMAHA is one of America’s Foremost Life Insurance Com 


panies, with more than a Billion and a Half Dollars Insurance 


MUTUAL BENEFIT HEALTH & ACCIDENT ASSOCIATION 
Home Office: Omaha 
Canadian Head Office: Toronto 
V. J. SKUTT, President 


United 


OF OMAHA 


UNITED BENEFIT LIFE INSURANCE COMPANY 
Home Office: Omaha 
Canadian Office: Toronto 
N. MURRAY LONGWORTH, President 





MUTUAL of OMAHA and UNITED of OMAHA 
Need Top Calibre Qualified Men for Key 


Positions in Field Management 


[f you are looking for security, stability and an oppor- 


tunity 


to be your 


own bo you will find them now 


with two of the best known companies in the world, 


It you are qualified ...1t you feel it’s 


time to move 


up the ladder, getin tous h at once with Howard Dewey. 


(Use coupon below. ) 


ES 


SP.556 


Mail This TODAY! 


Mr. Howard Dewey, 

Vice President in Charge of Sales, 
Mutual of Omaha 

Farnam at 33rd Street 

Omaha, Nebraska 


I am interested in complete information. 


NAME 
ADDRESS 
TOWN & STATE 


TELEPHONE NUMBER 





For Furrher 
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Slow service on payroll audits sure leaves you adrift. You don’t 


know where you stand. Mate, you need Bituminous! 


Bituminous’ johnny-on-the-spot payroll audit service protects you against 


credit: losses and gives you prompt word on 
commissions due. Bituminous agents enjoy 30-day 
ervice (or less!) on payroll audits. Bituminous has the ability, 
the system and the get-up to get the job done. Plot your course with 
Bituminous and see. 


Write today for the Bituminous story. 


BITUMINOUS 
CASUALTY CORPORATION 


BITUMINOUS FIRE AND MARINE INSURANCE COMPANY 
ROCK ISLAND, ILLINOIS 


Specialists in Workmen's Compensation 
For Further Information Circle 55 on Card 
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$6 Million Every Day 


R ETWEEN 
J every day 


nomi nd 
One indeed, cannot 
America that did 
vhich pro 
ed 


guards Ameri 

der cannot be meas 

mone\ enormous 

of the nation it 

surance 
Accepting as 


urance, there 
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spectator’s daily reports 


selected news items from industry and 


business of importance 





Washington Headlines 


by Ray Stroupe 


Highway accident causes must be probed, | S. House of Rep 
resentatives has decided. It assigns the study to the House Com 
merce Committee. Purpose of the study is defined as better acci 
dent prevention by state regulation, rather than by federal control 


of highway safety 


Benefits paid by the Federal Employees Group Life Insurance 
program in its first 14 months of operation totalled nearly $61.7 
million. More than $113 million was received in premiums and 
interest on the contingency reserve. About $10 billion in term 
insurance has been bought under this program, 


Certain aged holders of veterans Insurance would be allowed 
to borrow enough money from the Veterans Administration to 
keep policies in force, under a new bill offered by Rep. Tumulty 
D)., N. J. Loans would be repaid, with 3 pct interest, from pro 


ceeds when the policies become payable 


Continental Insurance Co. of New York is awarded the Mari- 
time Administration contract to write marine protection and 
indemnity insurance for 46 government-owned merchant ships. 
Winning bid was $2.22'. per gross registered ton. Ships covered 
are operated by private companies. 


State unemployment compensation systems paid more in benefit 
ind recorded lower revenues in fiscal 1955 than in 1954, U.S 
Census Bureau say Payments aggregated $1.7 billion last year 
ompared with $1.5 billion in 1954. Revenues dropped from $1.4 


billion in 1954 to $1.2 billion in 1955 


Norman Mason, Federal Housing Commissioner, names the 
first woman to direct an FHA district insuring office. His ap- 
pointee, who now heads the San Diego office, is Mrs. Fave Hart- 
man. She has directed disposition of government-owned defense 
housing in San Diego County during the past two vears. 


Requests for bills to authorize the proposed new federal em 
plovees’ health insurance plan have been sent to congressiona 
committees by the U.S. Civil Service Commission. Plan is aimed 
it major medical expense of emplovee It would not replace 


their basic commercial health cover ge 


26 


March 12—Kentucky joined the 

list of states acting to stamp 
out overcharging on auto policies 
by misclassification of the = in 
sured cars. State Insurance Com 
missioner P. Thurman an 
nounced, “A regulation has been 
sent to all companies writing au 
tomobile collision insurance, di 
recting them to mail a question 
naire to each individual insured 
aimed at determining the numbe) 


of vehicles improperly Classified.” 


March 20—Use of “jolting” signs 
along highways to point up 
motoring dangers is advocated by 
a Louisiana official as the best at 
tack on the problem of highway 
traffic accidents 
George W. Menefee, chairman 
of the state’s Casualty and Surety 
Division, suggests posting signs 
at frequent intervals and chang 
ing them often 3y the time a 
motorist gets accustomed to read 
ing “Death Lurks Here!” at a cer 


tain spot, he’ll be seeing a new 


message saying, for instance, “S1x 
Died Here!” 

Advantage of the system, ac 
cording to Menefee, is that while 
ordinary safety signs soon become 
part of the scenery, the changing 
reminders “jolt” a driver to atten 
tion Menefee feels that insur 
ance companies, particularly 
those in the auto field, will be in 
terested in helping pay for such 


i plan as a publie service 
March 21—Sweeping liberaliza- 
tions in life insurance for 


pilots and crewmen last year re- 
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by PAUL WOOTON 
Member, Chilton Editorial Board 


ir Vey 


we oasiuse stows stat st the 1 WASHINGTON TRENDS 


art of 1956 prac i y all 
companies questioned accepted 
western hemisphere scheduled air 
line passenyers at standard rate 
YVHANCES a if t n th insurance plan 


most of them with no restriction 
200 000 


(ongre Wl ‘ ize eg ! > W ome 
A tew were underwt . 
accident and healt} “hold o " who would not pat 
ome limit on amount « 
or tedera } j i ) oft them now 
ance or amount ¢ anti 


In 


Ten years ago, only 36 per cent 


adjourn ( d changed their mind 
Pre ident j igned up ome tw 
mn tederal empl 


of the companies accepted such 
vered 1) the 


applicants at standard rates with ; 

= tn group pti 
out restriction. In 1935 no firm 
an election 
accepted such risks at standard 
; . further Lib 
rates without restriction. The fa 
yage redit) W 
tality rate in the recent four-veat 
itive leg) 
yeriod of .0012 per 1000 p: enyer 
I I e thi can 
hours for passengers an f .OO17 


per 1000 airplane hour pilot 


about one-twentieth , 
PAINS . yg urged . , ‘ ' f ‘nit . i that 
in the early 1930’ 


tate Ippo ( l ce cCcompante ure mee 


March 29 Former servicemen ire. The group life in ny ie demands for mortgage 
who have allowed their per ance plan has w ( ( oney prompt! inde: 

manent-plan GI insurance policie nat m he de , Phe 

to lapse will be able reinstate 

them with reduced ‘rsonal ex 

pense, a8 a result of a new action 


by the Veterans Administration 








Regular dividends declared dur 
ing the lapsed period are payable 
to the veterans upon reinstate 
ment. Veterans now may request 
that the accumulated dividends be 
applied to the cost of putting their 
policies into effect again id loans lowe } e April 2—In Canada, Saskatche 
If reinstatement will still create from matured pol , wan’s Government Insurance 
too heavy a financial burden, pol he new iction affe ” Office picks up extra license 
icyholders also may ask loans y life, 2 ife, 30-pay ind premiums from drivers 


on their policies to reduce > COS fe, ans ndow nt p make mistakes. When a 
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Ve hich 


Infraction 


tne 


nde) 


iuding those considered 


Mio dr} ey) 


he pa S11 fora blue 
\ dollar of thi j fo 
ation and S10 yoe t he 


Urance 


Into 
ompulsory automobile in 


fund. On a second conviction. the 


the 


fo. 


blue license is cancelled and 


hapless driver has to pay $26 


red one, $1 for registration and 


to the in 
Afte) two 


urance fund 


convictions and de 


NEW MORTGAGE LOANS 


Source 
MILLIONS 
W COLLARS 


aggregote resources of al! such» 
19000 1 


Monthly Averages by Years 


bpd ideale i 
1940 1945 960 1995 1954 


Mew Mortgage loans in Jar 


Federal Savings and Loon insurance Corp. Est 
on reports of savings and loan associations holding about 90% of 
nstitutions m the United Stotes 


totaled $712000 000 The Dee figure was $746,000 000 and the jar 


note bosed 


Monthly Totals 


955 956 


55 figure was $744,000 000 





motion in a year, a driver’s li 


nse | uspended at the pleasure 





And in the Future 


April 30 May | 
Life Companies 
tel Adolphus 

May 2-5 


pendent Insurance A djusters 


National Association of 


annual convention, Ho 


Dallas 
National 


Texas 

Inde 
19th annual 
and 


Association of 


convention, at 
Sea Isle Hotels 
May 3 


surance Companies 


Saxony, Sans Souci 
Miami Beach, Fla 

National Association of Mutual In 
Hail Confer 
Hotel Savery 


Crop 
ence, mid-year 

Des Moines, 
May 4 


Association 


meeting 
lowa 

Mid-Western Crop Hail Adjusters 
Hotel 


annual Sav 


ery Des Moines 
May 4 
Association 
Hotel 
May 7-9 
Table 
mv 
May 7-9 
Association 
ler, Hartford 
May 8—League of Life Insurance Women 
meeting in New York Life Company of 
New York, N. Y 
Association of Casualty and Surety 


Waldorf 


meeting 
lowa 
Counsellors 


Fraternal Insurance 


annual meeting Congress 
Chicago, III 
LIAMA Agency Officers 


Westchester 


Round 


Country Club Rye 


Office Life 


annual meeting 


Home Underwriters 
Hotel Stat 


Conn 


fic es 
May 8 
Companies meeting 
Astoria Hotel, New York. N. Y 
May 9-10—National 
ance Commissioners annual zone 2 meet 
Hotel, Cleveland, Ohio 
American Management Associa 
Hotel 


annual 


Association of Insur 
ing, Carter 

May 9-11 
tion Spring Insurance Conference 
Roosevelt, New York N. Y 

May 11-12—Florida Association of 

Agents, 52nd 
George Washington 
Fla 

May |4—Hemispheric Insurance Day, lunch 
eon at Waldorf-Astoria Hotel. New York 
N. Y 

May 20.24 
cial Analysts Societies 


Insur 
ance annual 


Hotel 


convention 


Jacksonville 


National Federation of Finan 
9th con 
vention, Sheraton Plaza, Boston. Mass 
May 20-June 15—Graduate School of In 


surance Administration 


annual 


second seminar in 
life company management, Lake Placid 
Club, Lake Placid, N. Y 

May 21-22 of Life Insurance 
Counsel, spring meeting, The Greenbrier, 
White Sulphur Springs, West Virginia 

May 21-23—Insurance Accounting and Sta 
tistical Association 


Association 


annual conference 
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Hotel New Yorker, New York City 
May 23-25—Insurance Company Education 
Directors Society, annual meeting, Sky 
top Club, Pocono Mountains, Pa. 
May 24-25—Casualty Actuarial 
Curtis Hotel 


Society 

spring meeting Lenox 
Mass 

May 28-June |—NAIC annual 
Jefferson Hotel, St. Louis, Mo 

May 30—Slow Down and Live campaign 
national highway extends 
through Labor Day, Sept. 3 

June 4-8 Fire Asso 
ciation, 60th annual meeting, Hotel Stat 
ler, Boston, Mass 

June §-7—Fourth CPCU 
Institute, sponsored by Connecticut, New 
York and New Jersey Chapters Society of 
Chartered Property & Casualty Under 

Storrs 


meeting 


safety drive 


National Protection 


annual Eastern 


writers, University of Connecticut 
Conn 

June 6-8—CLU examinations 

June 10—Life Advertisers Association, two 
week-long workshops Plaza Ho 
tel, New York, N. Y 

June 10-12—Insurance Advertising Confer 

Skytop Lodge 


Belmont 


annual 

Mountains, Pa 

June |1-13—South-Eastern Underwriters As 
soc iation annual membership meeting 
The Homestead, Hot Springs, Va 

13-16—International A & H Associa- 

tion, 26th annual Saxony 

Hotel, Miami, Fla. 

24-29—Advanced Agency Manage 
ment Conference, eighth annual session 
Graduate School of Business, Stanford 
University, Palo Alto, California 

June 27-July 1—National Association of 
Public Insurance Adjusters, 6th annual 
convention, Concord Hotel, Kiamisha 

N. Y 

July 23—Thirteenth Life Underwriting 
School, sponsored by Connecticut Life 
Underwriters, at University of Connecti 
cut, Storrs, Conn. 

July 30-August !0—Thirteenth annual CLU 
Institute, University of Wisconsin, Madi 
son, Wisconsin. 

August 13-18—Fourteenth CLU Institute, 
University of California, Berkeley, Cali 
fornia 

August 27-31—American Bar 
Insurance Section, annual meeting, Baker 
Hotel, Dallas, Texas 


ence meeting 
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June 
convention 


June 


Lake 


Association 


Board if 


white 


Trafhe 


with a 


of the Highway 
he starts the 
license. If he 
must do if he 


Veal 
red 


the 


tarts with a 


which he ends 
preceding year with a red license 


conviction 


In 1955, 


only one additional 
will result in suspension 
2,194 had 

‘ 


suspended, about one out of every 


Lillian Millai 


drive} their license 


100 drive) 


April 4—Motor lines of 


comparatively small size are 


freight 


expected to derive spe¢ ial benefits 


from a new low-cost group life 


insurance revealed in 
Washington by 
Trucking Assn 
Trust. 


Underwritten by 


program 
the 
Inc 


American 


Gro ip 


The Travele) 
Insurance Co., the plan will apply 
offic tl 


supel 


to active owne? 
and key 
visory employees 
$10,000 a vear 


3, partners, 
management and 
who earn at least 
Insurance is avail 


able in principal amounts 


$40,000 Premiums ma 
charged to operating expense. 


As the ATA 


important 


observes, the plan 


is very to smaller mo 


tor carrier operators, who find it 
difficult to set up an 


their 


economical! 


key 
Washington Bureau. 


group program for few 


employees. 


Federal ship mortgage 
applications 


April 6 
insurance 


fo. 


nearly 30 trailer-hauling vessel 
of new design are pending before 
the Administration, 


which 


Maritime 


recently gave its first ap 


proval of coverage for a ship of 
this type 
This 


made to 


grant of insurance 
the TMT 


initial 


was Trailer 
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Ferry, Inc of Miami, and will 
provide coverage up to $4.1 mil 
lion provided this sum does not 
exceed &7 » per cent of the cos 
of the l AS 4a special vesse 
deemed esse li national de 
fense, the new hip is eligible for 
Insurance up a maximum 
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planned 
truck-traile) 
Is estimate; 


Washington B 
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by contract with a state n 
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insurance company” moved ti 


“The nation’s oldest fire 
extend it frame 
dwelling 

tributionship for the 

Houses from lo 

ell “perpetual” fi 

deposit premiun 
eventually receiy 

now Insure d 
construction in 

and will accept large 


‘vious! 


April 16—Hemispheric Insurance 
Day will be Ma 14, thi Cal Philadelphia, Pennsylvania f 
. ife Modern two story structure 
At the annual luncheon in New Groundbreaking set for July 1956 ar 
York City, Henry B. Saryvent, pre and engineer: Ballinger Company 
ident of the American and For 
eign Power Company, will be the Raleigh, North Carolina. Home 
office of Occidental Life dedi 


cated on April 12. Of contempo 

Fire, Floods, Disability ary design, the building contain 
All Covered—in Russia 
April 16 
described in a_ brief report 


principal speaker 


66,035 
on four floors and ovides an 


Insurance in Russia was pansible 


wing to meet demands of 
owth kixterior | brick and 
from “Insurance World” published \lab 
in Caleutta, Pakistan. The March 

1956 issue state New 


‘In every town and villave in 


ima limestone 


York, New York. Contract 


issued for alteration of build 
» Sovie 1e 1 , 
the Soviet Union one can ee ad ing 3 99 John Street for home 


vertisements of the Central Ad Great American Group 
ministration of State Insurance Tire 2 of 
to : article by M 


Fedorovich ‘Ne and View pany use 


4H floors will be air 
according conditioned and adapted 
Fifth floor wv 
modeled for executive 


from the Sovi 11 The ad 


ministration hi n , and fourth floor for 


trative kitchen. , Liter 
Harmon A 


and enterprise tl j furn nyinee? Meve} 


ayvent in 


point, erviny “ in itution 


and individual 

‘The functi 

ilrance \ ! I ited hee 
to indemnifying } 101 and mont 
enterprise 


fire floods, eartne 
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ympletion expected by 1957 


quare feet of floor pace 


Insurance Building Facts 


office building for Philadelphia-United 
conditioning, w cost about $500,000 
Architect 


Win 
of the 


companies 


McPherson, Kansas. Opening on 
May 5 and 6 of new home 
fices of Alllance Companie Two 
tory building is air-conditioned 


ituated on a tract 


and fireproof 
quare blocks the 110° by 


ample 


of two 

170 foot 
parking space for employee cat 

About one-half of the 10,000 
square feet will be occupied by 
Alliance Mutual Casualty and the 
remainder by the Farmers Alli 


ance Mutual 


tructure permit 


Mich 


completed home 


Grand Rapids, Kecentl 
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ral calamities of shipments, vehi 


‘ farm produce, livestock o1 


ousehold property 


April 17—-Everybody will cooper- 
ate with New York's 
pulsory auto insurance law, but 


nobody will 


com- 
happy about 
Phat “a rough summary of. first 
reactions from insurance leader 


after Governor Harriman signed 


into law the measure which will 
make New York the second state 
to enact such a requirement 

J. Dewey Dorsett, yeneral man 
ayer of the A 


ualty and Surety Companies, an 


oclation of Ca 


nounced that that group of 138 
stoc k 


pledged “full cooperation in @ 


capital companie had 
tablishing necessary rule and 
procedures under the law and 
especially in making the law work 
able in accordance with leyvisla 
tive intent.” 

In Dallas 
fore the 
state Vestal Lemmon 
manayer of the National Associa 


Texa peaking be 

commissionet of 13 
yeneral 
tion of Independent Insure) 

called the New York law a “two 
headed monster’’ but added, 
“We're obligated to make the best 
of what we feel ji 


n New York state This mat 


a bad bargain 


ter of compulsory insurance will 
pose issues and problems that will 
occupy and vex the insurance 
world for at least the next dec 
ade.” 


Provisions of the New York law 


All-Industry Milestone 


Bs 


April 18—Fifty years ago the great earthquake and fire struck San Francisco in 
what has been called "the greatest catastrophe ever suffered by an American city 
Then a city of 360,000 residents, San Francisco had almost 500 city blocks gutted 
with 6500 buildings destroyed and 75 per cent of the residents homeless. Insured 
property worth $225,000,000 was destroyed, causing distress and even failure to 
some insurance companies. Pictured above are the ruins of the home office of the 
Fireman's Fund destroyed by the fire. Here company officers and clerks set about 
the task of settling 8,503 claims aggregating $11,500,000 with practically all 
records in ashes. 





Morton V. V. White, committee 
from Allentown, Pa., 


stute by 


require that any person reyiste) 


ing a motor vehicle for the first man yave 


year must show proof of financial the Board a thorough 


security and then certify on each state review of actions ayainst 


renewal date that the financial overcharges by misclassifying 


security is still in effect, Effect of auto risks, principally on cars 


the law will be felt first when bought under time payment y}lans 


New York car owners start apply His summary showed that Insu 


ing for 1957 registration ance Commissioners in at least 11 


states have acted to force com 


April 25 -NATIA’s National Board panies to refund overcharges to 
of State Directors heard good 


policyholders. In nine other Jur! 


news about package policies and official were care 


diction the 
about auto mis fully checking 


tions. Othe tute 


thorough news reports of viola- 


Classification cases reported no 


nction needed, or were not covered 





Company News Corner cie 


Alistate ha 
ts residential fire filing in Mi 
ouri, Tennessee and West Vir 


yinia, making 41 state 


recelyv¢é ad approval Ol 


mi WW hic h 


the firm is permitted to sell re 


dential and household content 


fire insurance 


American General Life h: 


quired controlling interest 


in White’s listing 

The good news on package poll 
Munz, 
Prop 


came from H. Earl 
N ATA’ 


ittee 


CP U] who head 


= ia _ . erty Insurance 
Union National Life, Nebraska 


William E. 
and the rest of Union National 


« ' of 
Barkley, president, aid much 
originally ex 
‘ 


Vi tv of 
management will continue in uri . 
office overcome 
' prehensive 
Anchor Casualty stockholders ' ‘ , 
have authorized issuance of been rev! 
20,000 shares cumulative con- rate, 


preferred stock at $10 
Continued on page 63 
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Insurance 


relations 


Special News Report 


Health Association Launched to apt the wows af th 
For Research, Standards orcas 


condition 


inderstanding 


confidence 


SINGLE, cohesive, respon 

sible trade association” tnat 
what industry leade formed it ) f Compar 
Cincinnati on April 12, as defined ‘ MacDonald in 
in the words of President E. J h jo f interpreting th ng” and “confidence 
Faulkner of Woodmen Accident iealth insurance ) } te } | y ano peaker, 
and Life. public and vice \ li manager 

This was the climax of a long to the b the publi li PC EAUIOR Casualty 
tedious process in which several tions fun m—will be d oped OMmpan! “Tam 
fine trade organizations had to be through a special sectio ad nin fi ing! oblem,’ 
dissolved and merged and ex y special arrangement, b ' al “at lea ' le past de 
panded all at the same time. But le oT experienced leade ad ‘ not have beer 
now the insurance companies Johnson, president of th \ as , ly complete! 
Which sell accident, health, dis 
ability, sickness, ho pital and it 
vical coverayes can peak with 
one voice—through the Health In 


Sur. >» ASSOCIATION O / ePrice ° ° ° ° 
urance Association of America President, Health Insurance Association of America 


The two trade offices most vi J). Faulkner president, Woodmen Accident and Life Com pany Lincoln, Nebrasta 
tally affected were the Health and 
Accident Underwrite Confet H.1.A.A. EXECUTIVE STAFF 


ence in Chicago and the Bureau General Manager — Robert R. Neal 

of Accident and Health Under formerly Resident Counsel in Washington, D. C. for Health and Accident Underwriters 
write in New York Member Conference and the Bureau of Accident and Health Underwriters 

companies of these 
had voted 

spective 6 Zi ! 
H.L.A.A. wi: ad Pa Director of Information and Research — J. F. Follmann, Jr. 


iished with h lew unl aking formerly general manager of the Bureau of Accident and Health Underwriter: 


General Counsel — John P. Hanna 


formerly mv anaging director f the Health and A dent Underwriters 


ovel all of thei 


Director of Company Relations — Roy A. MacDonald 


on with the Mealth and A dent Underwriters Conference 


‘Jperation: 
I , formerly held the same pos 
General 


Health Insurance Institute — Hoigar Johnson 


als president of Institute of Life 


Other Staff Members 


yeneral Counsel's Office Je 


( 





Special News Report 


Loss Ratios Steady as 
1955 Expenses Rise 


ERICK and underwriting ex 


rather than flood fires, o7 
accident caused 1955 profit 
over 400 stock fire and marine 
urance companies to drop to the 
lowest point in at least seven yeat 
Kirst complete figure for 1955, 
published in THE SPECTATOR’ 
1956 Index, how that 437 


tock insurance companies had an 


underwriting profit ratio of only 
2 per cent, compared to a ratio of 
The agyre 
these 
dropped from $122,100, 
156 in 1954 to $80,109,020 in 1955 

Although 
higher — fire 


States, 


12.3 per cent in 1949 
yute statutory profit for 


companies 


1955 recorded slightly 

damaye in United 
the most fatal year in auto 
of damaging 


these 


, anda 
flood and 


accident erie 


windstorms, all 


Total Admitted Assets, December 31 

Total Liabilities, December 31 

Unearned Premium Reserve, December 31 
Surplus to Policyholders, December 31 
Net Premiums Written 

Premiums Earned 


Losses Incurred, Including Adjustment Expenses 


Underwriting Expenses Incurred 
Statutory Underwriting Profit 


RATIOS 


Losses Incurred to Premiums Earned 
Expenses Incurred to Premiums Earned 
Underwriting Profit to Premiums Earned 
Expenses Incurred to Net Premiums Written 


‘rs did not cause fire insur 


ance companies as much financial 
trouble as did the rising cost of 
The Fire In 


ratios of ex 


conducting busines 

dex shows that the 
penses incurred to | premium 
three 


points while the ratio of losses in 


earned rose from one to 


curred to premiums earned re 


mained steady or dropped 


Expense Ratio 41.9 


For the 437 stock companies this 
expense ratio was 40.4 per cent in 
1954 and rose to 41.9 per cent in 
1955 


expenses of 


The aggregate underwriting 
these companies rose 
from $1,362,934,209 in 1954 te 
$1,491,771,307 last year. 

The held 


same trend true for 


437 STOCK 
INSURANCE COMPANIES 
FIRE AND MARINE 


1955 1954 1955 
$ $ ‘ 


035 
309 
745 
725 
915 
633 


431 449 470 
721 , 050,921 
315. 256 , 602 , 573 
709 25 , 398 , 549 
839 578,344 
629, 313 22,428 , 854 
752 594 Z 167,472 
771 2,934, 2 920 , 232 
109 100 341 


——wwWeawe® 


56 
40 

3 
40.1% 


233 MUTUAL 
INSURANCE COMPANIES 
FIRE AND MARINE 


other groups of companies reported 
in the aggregates For 233 mutual 
fire and marine companies the ratio 
of expenses incurred to premiums 
earned went up from 34.1 per cent 
in 1954 to 35.4 per 1955 
Aggregate these 
mutual companies rose from $169, 
121,972 in 1954 to $184,920,252 in 


1955 


cent in 


expenses for 


Twenty-six reciprocal insurance 
organizations reported in the Fire 
Index show a rise from 33.0 to 36.2 
per cent between 1954 and 1955 in 
the ratio of incurred te 


expenses 
earned Iexpense aggre 
gates for these 
from $13,089,340 in 


170,086 last yea) 


premium 
reciprocals went 
1954 to $14, 


Increased Number of Disasters 


Despite the larger number of 


disaster and larger aggregate 


amounts paid on claims by all these 
groups of insurance 


THE SPECTATOR’S Fire 


companies, 
Index loss 
remained steady 


ratlo almost all 


or dropped a few points between 
1954 and 1955. For the 437 stock 
companies, for instance, the ratio 
of losses incurred to premiums 
1954 


and only 55.8 per cent in 1955. The 


earned was 56.0 per cent in 
companies came close to $2 billion 
in losses and adjustment expenses 
last year. That aggregate reached 
$1,985,752,955 last year compared 
With $1,891,594,748 in 1954 


Mutual Losses Down 
For the mutual fire 


aggregate 


companies 
adjustment 
down to $258,167, 
from $264,481,400 in 
brought 


losses and 
expenses went 
172 last year 
1954 This 


ratio of 


down their 


losses 


incurred to pre 
Continued on page 66 


26 RECIPROCAL 
ORGANIZATIONS 
The principal business 

of these reciprocal 

organizations is fire and 
allied lines of insurance 


1954 1955 1954 
sy $ \ 
345,141 857 
461, 862 100 
310,047 29,245 
883,279 756 

3,985, 461 540 
550,631 009 , 62 
481,400 079, 7 
121,972 4,470 
947 259 6 460 
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Special News Report 


Revisions Set for esr i 


CLU Examinations 


LI examination subjects 
starting next September for the 
1957 examinations, will be com 
pletely revised to add sections on 
such topics as accident and sick 
ness insurance, family finance, 
and human motivations, and to en 
large or condense other topics 
The system of five examinations 
remains the same, but the exams 
have all been renamed and desig 
nated by numbers rather than the 
letter 
CLU program’s first 29 years 

None of 
American College of Life Under 


system used during the 


these changes, the 
writers is quick to point out, will 
disturb the credits CLI 
already 


candi- 
dates have earned by 
passing one or more of the origi 
nal series of examinations. For 
example, those who have passed 
Parts A, C, or E 
series will automatically receive 
credit for Parts I, III, or V, as the 
case may be, in the revised series 

Al! these innovations, 
Julian S. Myrick, 
of the 
“a milestone in CLU history,” will 
not make the CLI 


under the old 


which 
board chairman 
American College, calls 


tudies any 


} 
+ 


longer or more difficult or alter 


registration procedures or fee In 
fact, Herbert C. Graebner, CLU, 
dean of the American College 


points out that the remodeled pro 
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if 
Ust i 


receive Inmncreas 


curriculum 


other hand some topt 
study now and so the 
pent on them will be re 
American government, 1 


Ll curriculum has beer 
empha ized because this sub 
adequately taught now 
chool 


’ 


brought ou 
questioned Mi 
Dr. Davis W. Gregg 


] 


American College president 


vhether the revised curricu 


made the CLI tudies “more 
“a e educational’ 


before The answer, boiled 


down considerably Wit that the 
if studi 

ither than a training 

and “more 

Ve been in 

cluded but ubject are 

idied on the college educational 

ie adbeast _ ve The whole section on taxa 


College’s basic aims as they were 


n and its relation to insurance 


et up by Dr » _ H iebner und , 
a been enlarged under the Part 
other back in 1927 
’ t tudied from new 
several different reasons are 
ven for such a complete revision 
Vi I Mr Myrick 


the CLU curriculum at thi 
The é idea W it ba ed on t he 


time For instance, Part I still 


conviction that the distribution of 


lifted 


with the fundamentals of 
life r ul be 
insurance but the portion on Lite insurance hould ” 


ettiement options has been en above the level of mere selling 
larged because a new textbook on that it should be conceived of as a 


that subject is now available profes ional service in which the 


Also the importance of certain life underwriter as the practi 


tioner fits the product pret isely to 


subjects has changed so that now 


they deserve to be tudied in the needs of hij client and per 


greater detail by CLU candidates forms alway in the interest ol 


Health insurance programming, the client and welfare of societ 


Condensed Outline of Revised CLU Curriculum 


Part I. Fundamentals of Life Insurance and Annuities: Needs and use 
Types of contract The arithmetic of premiums and resery 


act provisions and legal principle tructure of the bu 


Fundamentals of programming and settlement option 


Part Il. 
Group Insurance, and Pensions: 


Business Life Insurance, Accident and Sickness Insurance, 


Busine Problems of 


Accident and Sickness insur 


p irpo td 
old age, unemployment, and disability 
ance Group Insurance Pension and deferred compen ation 

Part Ill. Law, Trusts and Taxation: Busine aw and life 


law. Estate wills and trusts Paxation 


Part IV. Economics and Finance: Keonomik finance. Bu 


finance 
*art V. The Practice of Life Underwriting; Comprehensive: Hun 
motivation Ethic 4 (‘ase studies fami individ ia bu re 


‘state situations 
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MR. SPECTATOR annually rounds up statements as well as 
figures on last years major trends within the insurance 
profession. This collection of significant statements about 
Life and Health in 1955 begins on page 35. But below on 
this page, MR. SPECTATOR summarizes the summary. These 
ten brief paragraphs are taken from the series of longer 
quotations that starts on the facing page They were sé 
ected as the briefest quotations on the years most sig 
nificant events. This is 1955 Life and Health in a nutshell 


INVESTMENTS 


GENERAL INCREASE 


MORTALITY 


VARIABLE ANNUITIES 


NEW RECORD 


1995 STATEMENT REVIEW: 


Life Sets Recor 


INFLATION 


MAJOR MEDICAL 


FEDERAL TRADE COMMISSION 


CANADA 


FEDERAL TAXES 
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LIFE AND HEALTH els in our, istory I 


productive capacity in 
ie The demand for cay 
credit Was at an unusual 


throughout the Vei 


volume 

and consumer f 
Was accompanied tf 

large demand for long 

from private bu 


* & party arly in the industrial fi 
na ire 1 governmental unit 
: a consequence, life insur: 
I an i it vii le hi 
in finding litable 
r their fund On the contrat 
oblem was how to apportion 


ash among the large 


and attractive in 


ortunitie 


Powell B. McHaney, president, 
: tion he nation’s annual output G 1 Ameri Lif 
Last Year and This syle tage yore Azeem enpiahemmeteanivens 


The payment record of 


Leland J. Kalmbach, president, lv is n ar from 100 
Massachusetts Mutual loll: to annual per 


ha bee! little 
phenomenal In the 
The combined sales in 1955 of 
individual Ordinary policies by all ta tl On ari \ | ( ire and 
United States life insurance compa ver Is i p i 1 j ly However, it 
nies reached a new high point It anda f living reali A tis results primarily 
is also gratifying to note that, in { } ost prosperous econon 


spite of the tremendous increase in Devereux C Josephs oe 


Clarence J. Myers, president, 
New York Life 


, line 
ordinary insurance in force in the inu , \ \ccordingly, 


personal incomes during the past 
quarter century, the amount of 


‘ Kpecler 


United States life insurance compa om an Insurance pol 

nies at the end of 1955 was 138 per i st Ivnificant fae 

cent of the year disposable per our growing population ip trom 

onal income, compared with only 140 million in the mid-forties to 166 | to one-fourth 

124 per cent for the year 1929, the million today; and the composition | f mean ledger a 

peak of our previous most prosper of that population—more youn ! for capital gains and 

ous period. It is clear that the in people and older people to be taken 

stitution o e insurance ore care of and proportionately - 

a sodas bape ian al people in the productive Joseph Jeffery, president, 

ing economy, well fulfilling its o take care of them. Th Robert H. Reid, executive vice 

primary responsibility of furnish lation has meant an expanding, president, London Life Insurance 

ing insurance protection for Ameri and changi need for insurance Company 

can familie lotable change has been a de At the ear end our remaining 
insurance planning te Canada Bonds represented | than 


anteed income rather | er cent 


Paul F. Clark, president 
John Hancock Mutual Life 


\ hundred million o1 more 


Lif nal payme 


American today own 375 billion 
dollars of life insurance and in ad 
dition, ibstantial < ident and 


health cov 


Investments 


companile 
ed upon a foundation of : 1U Sherwin C. Badger, vice presi- 
exceeding | illiot dent, New England Life 
> aor larg Natle 
Or de et : 
nsidered Continued on page 48 
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1955 STATEMENT REVIEW: 


Deductibles Aid 


MR. SPECTATOR takes his annual look at the last full year 
n fire and casualty insurance As he did in the life and 
health pages just ahead, he summarizes and then summarizes 
the summary The selected fire and casualty statements 
start on page 37 to give a picture of the years significant 
trends. Then just below on this page are eleven brief para 
graphs from these statements highlighting the high points 
The year made progress at the price of profits: newer cov 
erages and greater benefit payments gave fire and casualty 


insurance smaller profits in 1955 


FIRE AND ALLIED LINES WORKMEN'S COMPENSATION 


| r na + the 
t i T f } nat ne 


ATOMIC COVERAGE 


re tran 2atns thar The principal fire and 
youthtul driver taking pared to p | their nu 
lders, government and {company} report give 
gether tor better traffic this subject by etting up 


better 7 ( better driver education. against this new form of e 


EXTENDED COVERAGE COMPETITION 


ihe x / } int was unprotitable be The competitior f “\ 7) both tire 
1use wry-over of kk »s from 1954 windstorms. ca ualty fields remains one of ir on problem 
While unprotitable back t t rigin in the late ‘30's, the ever there was a nee At , agree on 
juctior { deductibles, coupled with rate ad ciples, it is now. The 5s of arae entage « 
the nq-term out! k more attractive busine by the stock f 


with ut morta! effect 


FLOODS AND INLAND MARINE 
on New England flood may have given the REINSURANCE 


mpression fl is caused fr rf to insurance The competition is extremel oe he pn nged 
mpany alone sustained lo: of more ourse f protitable perat 
} 1ge to automobiles enc uraging ncreased cost 
personal possessions cov TIONS IN ways Ond mear 
t| f ent protitable cycle. 


PREDICTION FOR 1956 


araest Most important factor sugae 
ting the ontinue the for t that we 
online : . ~~ cle r appetite 
th é tote 


MULTIPLE-LINE GROWTH 
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FIRE AND CASUALTY 


EG Multiple Line Up 


Predictions 
John A. North, president, 
The Phoenix of Hartford Group 


The transition through which we 
are now passing from the insuring 
of specific lines 


against specific 


perils to one of packaging multi 
peril contracts has brought many 
difficult and complex 
Slowly, 


made in 


pi oblems to 
prog 
resolving 


our industry some 


ress is being 
these matters, but there is still a 
long way to go There are many 
new influences in our business now, 
the value of which can only be ap 
praised by a long period of research 
and experimentation. This will take 
much patience and will contribute 
materially to the expense of doing 


business 


Harry L. Godshall, board 
chairman, Excelsior Insurance 
Company 

Business generally in 1956 is ex 
pected to continue the record pa 
et in 1955 and our business should 
When we 


1956 will be 


follow the same trend 
stop to consider that 
the eighth consecutive year with 
million housing 


more than one 


tarts and the ones already con 


tructed have barely taken care of 
the growth in the number of fami 
lies and that the estimated 47.7 
millions of homes in 1955 are ex 
pected to grow to 50.8 millions of 
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home by 1960, and when 
dicted that the 7.5 million 
iutomobiles produced in 1955 wil 
continue in 1956 it is not unreason 
able to believe that our busines 
will continue to expand in direct 


proportion 


James F. Crafts, president, 
Firemen's Fund Group 
While 


part of all busine 


reservations must be a 
forecasting 
factor that ug 
Most 


important among them is the fact 


there are many 


gest continuing prosperity 


that we are a growing nation with 
an insatiable appetite for the 
varied products of industry Per 
haps the single sensitive spot in 


uur nation’s economic condition 
the rapid growth of consumer debt 
We must all remain mindful of the 
pitfalls of easy money and eas) 
credit This consideration, plu 
the proble m we face a nation 
a politically unsettled 

ir studied attention as indi 

citizer and membe} if the 

enterprise yvatem 

o mucn for out 


people 


T. R. Mansfield, president, 
The Gulf Insurance Co. 


r am not too 
ult t; 


} 


pre bable re 


lave rable 


ie during the current 


[ expect our fire business to 


profitable, but whether we make 


profit on Extended Coverage cle 


pends on the number and severit 


of hurricanes, windstorms and hal 
torms, and | long ago cea ed tr 
ng to predict the weather I think 
we will continue to show a respect 
able margin of underwriting profit 
and the net investment profit should 

‘ be 


ferring to 


atisfactory l amr 
the dividends and intet 
est actually received and not to the 
movement of the tock market 
either or downward It 


hardly 


upward 


seems reasonable to hope for 


another rise in market values dur 


ng 1956 similar to that which oc 


curred during 1955 and 1954 


Kenneth Black, president, 
The Home 


It is the firm conviction of yout 
management that without the local 
agent and broker, Insurance a 
know t oday vould not exist 
Combining a deep awarene of the 
need of the 


nsurance individual 


and the community with an in 
formed and inderstand 


effective way to 


intimate 
ng of the most 
these the local agent 


meet need 


brings to the majority f Ameri 
can property owners the most eth 
cient form of insurance protection 
devised 

The high 


agent currently held by the insu 


regard for the local 
ing public Was not an overnight de 
elopment It was gained by yeat 
killed ser 
to people in all walks of life 


Despite the burning of citi wind 


human, devoted and 


other disaster the 


bac ked ty the 


torms, and 
ayent compa 
represent continue to 
ential un and in 
na and 


tie 


Multiple Line Policies 


Forrest H. Witmeyer, president, 
Excelsior Insurance Company 
During 1956 we shall see the in 
f so-called mercantile 
and probably 
manufacturing 
an increasing 


ipplement in the 


Continued on page 57 





ther Look’ at Industrial 


The old problem of preaching safety to 
factory men and women takes on a new 
look in this film from Hardware Mutuals. 


Ladies and gentlemen! cries the circus barker 
as the film begins Let's ‘Take Another Look’ at 
the daredevil performers of the Big Top.” 


Here is Cassandra, the beautiful human target for Myopia the Pyrovia, fire-eater supreme, does his stunt in the film's second 
Great, knife-thrower extraordinary Requires nerves of steel scene. How does he swallow all those flames? You can do the 
to take chances like that But your eyes are targets for steel same thing . . . easy. Take a tray of dirty parts to be cleaned, 
too, the film explains in the bottom picture, unless you wear your as in the bottom picture, add one open pan of gasoline, mix 
safety goggles when you're facing chips from a grinding wheel. until you get a nice air-vapor blend. Then light a cigarette! 
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Safety 


PRACTICE GOOD 
HOUSEKEEPING 


This link between daredevils of a 
circus and shop workers has been 
forged by Hardware Mutuals in its 
recently released film ‘Take Another 
Look." The full-color, sound-slide 
strip first of a company series de 
picting job hazards and corrective 
measures, will be loaned for public 


service show ngs 


Lovely Lolita puts her head beneath the foot of her ponderous For the film's climax, Fearless Bandini walks up the diagona 
pachyderm pet for the film's third scene. What would happen if wire, blindfolded, one hundred feet above the ground. But he's 
that foot slipped? That could happen to you, too, in the bottom safer than you are on the ground when you have stray oil spots 
picture if someone bumped into that jack handle or hit the release tools and equipment lying around. You see, those circus per 


lever. You'd have a ton of tractor on your head—but quick! formers are the most safety conscious people in the world 


ig An ne Vien 


May 1956 





weordict... 


By LUKE A. BURKE 
Member of the New York Bar 


Courts Hold Dealer Responsible 
For Defective Used Car 


N outstanding case on the 


question of Used Car Dealers’ lia 
bility for defective 

Gaidry Motor Ine. 4 
268 S.W. (2d) 627 (Kentucky 
Court of Appeals, 1953 In this 


case William Hensley had purchased 


vehicles is 


Brannon, 


a used car from Gaidry Motors and 
block 
when he had an accident. As a re 
ult of the accident Albert Brannor 


had driven it only a few 


was injured, Brannon brought a 
uit ayainst Gaidry Motors on the 
theory that it had sold Hensley a 
defective second hand car without 
notifving Hensley of the defect 
Hensley testified that he had 
driven the car only fourteen city 
blocks 
at a speed of about 25 m-.p.h. he 


brake and that they 


from the used car lot, when 


applied his 
locked, causing the car to skid on 
the sidewalk and trike Brannon 


Other witnesse upported Hens 


ley’s testimony as to the accident 
Two experienced auto mechanics 
after the 


there was 


who examined the cat 
accident testified that 
yrease on a brake drum, that grease 
was leaking from the grease cell 
and that it could be seen on the out 
ide of the wheel. Both were of the 
opinion that the condition had 
existed for a month or longer. They 
testified that 
drum would cause the brakes to 


yrease on a_ brake 


yrab and sometimes would cause a 
car to skid. The jury 
cause of the accident to have been 


found the 


the defective condition of the 
brakes on the car operated by 


Hensley 


Lower Court Affirmed 


The Appellate Court affirmed the 
dealer. We 


quote a part of that decision: 


decision against the 


“A majority of jurisdictions 
which have ruled on the subject 
have held that a dealer who under- 
takes to recondition used cars be 
fore resale owes to the public a 
duty to use reasonable care to dis 
cover defects, and either to repair 
or to warn the buyer of the exis- 
tence of the defects. McLeod v. Holt 
Motor Co., 208 Minn. 473, 294 N 
W. 479; Egan Chevrolet Co. 1 
Bruner, 102 Ff 2d) 373,122 A. L 
Kk. 987. It appears that most states 
have been reluctant to extend liabil 
ity to the case of the dealer who 
makes no representations as to the 
condition of the automobiles he 
el] 

“Although not per se a dangerous 
instrumentality, an automobile may 
become so when used in a condition 
likely to cause injury. Vaughn 1 
Villington Motor Co., 160 Tenn 

Continued on page 42 
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VERDICT ones. The turnover in ownership of the customer often cannot discover 
; ised cars is fairly rapid, and the until too late 
Dealer Held Responsible majority of these cars are sold “Tort liability is not based upon 
through used car dealers. The used representations or warranties. It 
Continued from page 40 car dealer is in a better position, by is based on a duty imposed by the 
reason of his opportunity, than law upon one who may foresee that 
his average customer, to discover his actions or failure to act may 
226. And see Owens that defects might exist in any result in an injury to others. Meeks 
boro Undertaking & Livery Ass'n, particular car to make it a menace Motor Freight v. Ham’s Adm’r., 
v. Henderson, 273 Ky. 112, 115 § to the public. We are of the opinion 302 Ky. 71, 193 S. W. (2d) 745. See 
W. (2d) 563 it is not too harsh a rule to require MacPherson v. Buick Motor Co.. 
“It is common knowledge that old these dealers to use reasonable care 217 N. Y. 382, 111 N. E. 1050 
irs are more likely to be subject in inspecting used cars before re- “We are not alone in adopting 
to mechanical defects than are new ale to discover these defects, which this rule. In Standard Oil Co. v 
Leaverton, (Mo.) 192 S.W 2d) 
681, the Missouri Court said that 
the fact that the persons concerned 
THE ' Als‘). 1 ) Y |} all knew that the car was a used 
4 INSURANCE COMI AN car and that it was not offered as 
one which was reconditioned, would 


OF THE STATE OF lieve the dealer of his dut 
J; ~ vi ) not relieve the dealer of his duty to 


ni customer and third parties 
PE NNSY]I VANIA The court in that case made it clear 
4 Le 4 that although there had been no 


sale, since the accident occurred 





Public Ledger Building, 6th and Chestnut Streets, Philadelphia, Pa. 
& & ’ I ’ while a prospective purchaser wa 


trying out the used automobile, the 


FINANCIAL STATEMENT AS AT DECEMBER 31, 1955 


liability was not based on any wat 
ADMITTED ASSETS ranty or contract of bailment, but 
tonds—United States Government $ 1,472,886.19 
*Bonds—All Other 1,392,870.05 law upon every man to refrain from 
Stocks 7,768,793.00 acts of omission or commission 
Cash on Hand and in Banks 1,218,079.00 hi 4 abl é 
Premium Balances (Less Ceded Reinsurance Balances) 506,533.71 which ne may aASONADIY expect 
sills Receivable, taken for Premiums 35,580.23 would result in injury to third 
Interest Due and Accrued 26,051.14 persons. We adopt this view as the 
Other Admitted Assets 651,083.05 


upon the obligation imposed by the 


a better rule.”’ 
$13,071,876.37 
LIABILITIES Used Truck Buyer Sues 


Reserve for Losses and Loss Expenses $ 986,902.39 
Reserve for Unearned Premiums 3,222,956.59 Following the Gaidry case, the 
Reserve for Perpetual Policy Deposits 187,258.85 Kentucky Court of Appeals decided 
Reserve for Expenses Taxes (Including $17,837 04 the case of Armour et al. v. Haskin 

Federal and Foreign Income Taxes) and Contingent a8 - 

Commissions Due or Accrued 258,105.78 (January 28, 1956 The purchase) 
Funds held by Company under Reinsurance Treaties 881,518.68 of a second-hand truck sued the 
Reserve for all other Liabilities and Items 140,755.79 : ; 

dealer when the brakes’ locked 


$ 5,677,498.08 causing the truck to crash into a 

Capital Stock (120,000 shares $10.00 Par cliff. An auto mechanic who exam 
Value) $1,200,000.00 

6,194,378.29 7,394,378.29 


ined the truck the morning after 


Surplus 
the accident testified that a defe 


$13.071.876.37 tive yrease seal leaked grease from 


the rear-end housing into the brake 
POLICYHOLDERS’ SURPLUS $7,394,378.29 yan ag ea onto the lining which 


A tion of I c ners caused the brakes to grab. He cor 


! 
cluded that the grease had been 





accumulating in the drum for 
EXECUTIVE OFFICE oe echeanigne 

e dealer offered evidence that 

111 WILLIAM STREET, NEW YORK 38. N. Y. as Talat ad fcc. eat cee 


INLAND OCEAN daily for the immer before the 
MARINE DEPARTMENT MARINE DEPARTMENT 


169 William Street 84 William Street 
New York 38, NY New York 38, N. Y¥ three davs } fore + wae sold and 


accident, that it had been serviced 


POREIGN DEPARTMENTS that the purchaser tried it out or 
102 Maiden Lane, New York 5, N. Y 


1) Sansome Street, San Francisco 4, Calif two separate day s before buying it 





The agent of the dealer admitted he 
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told the purchaser it was in good a buyer to operate. In the Gaidry the trial judge was justified in sub 
mechanical condition but denied he Motors case we impose no continu mitting the case to the jury on the 
guaranteed it in any way ing obligation on the dealer, set up ie of negligence.” 

The jury decided the case in no specific standard inspection, Therefore, although a used-car 
favor of the purchaser and the but merely left it to ; dealer is not an insurer, nor is he 
dealer appealed. The Appellate pose liability if the ound that the responsible for the continuing 
court affirmed, drawing this analogy dealer should have foreseen that ‘ty of the automobiles he sells 
to the Gaidry case: the release of a used car in the con nevertheless, he has a duty to exer 
dition of that one would probably » reasonable care in inspecting 
Responsibility for Safety a ay tee ey te lS et ee ee ee 

‘thers because of its defective con discover defects which a_ buyer 

“The question arises whether dition. We find a striking | could not discover and which would 
this is a proper case for the appli- of the Gaidry Moto) ase to render the automobile dangerou 
cation of the doctrine of Gaidry as at bar, and = conclu 
Motors 1 Brannon, 268 S. W 2d 


627. Because ol many factors 





pointed out so clearly in the di 


senting opinion in that case, the 


cin in the Gary Motors ev AMERICAN HOME 
d 4 d Al 4 


must be narrowly confined 


car dealers must not be made i ASSURANCE COMPANY 


surers;: tney must not be made re 


sponsible for the continuing safety FINANCIAL STATEMENT AS AT DECEMBER 31, 1955 
of the automobiles they sell, nor are 
we ready yet to impose on them by ADMITTED ASSETS 
judicial fiat the degree of respon $onds—United States Government $ 6,892,885.02 
Bonds—All Other 4,634,756.97 
Stocks (Includes Subsidiary Company at $4,700,606.28) 20,763,979.28 
articles inherently or intrinsically Cash on Hand and in Banks 4,569,986.32 
Premium Balances (Less Ceded Reinsurance Balances) 3,328,952.80 
sills Receivable taken for Premiums 9,132.69 
“Anyone who buys Is ‘ Interest Due and Accrued 97,139.15 
knows he is not vetting a new Other Admitted Assets ? 698,853.41 


sibilit borne by purveyot 


danyverous to life 


but, like the horse $42.995.685.64 


Harum’, is it too much 
LIABILITIES 

Reserve for Losses and Loss Expe nses $ 4,066,369 

Reserve for Unearned Premiums 10,147,624 

the Gaidry Motor AS al I i Reserve for Expenses, Taxes (Including $166,076.72 

one, we have similar elements ( Federal and Foreign Income Taxes) and Contingent 

Commissions Due or Accrued 662,207.92 
Funds Held by Company under Reinsurance Treatie 6,605,082.89 

defectivenes ould have been e: \ Reserve for all other Liabilities and Items 1,093,8696.91 

| 


ascertained or recoynized 


to stop without hitching 


even a voman could drive 


defective brakes, 4 brake 


$22 575,181.20 
Capital Stocl 
(3) which defect ‘ “4 accel $4.64 Prior Preferred Sto¢ ; 
iting j psy iury $15.00 Par Value) $ 378.000.00 
Common Stock 


: te] "te 7" le 0 
immediately after 1 i ‘ (311.032 shares $5.00 : ™ 1555 160.00 


qualified automobile me 
dent re 


buyer who relied largely on the 
$ 1,933,160.00 


judgment of the seller before : 
Surplus 18,.487,344.44 20,420,504.44 


that buyer had had full opportu 
nity to become aware of the defect $42 995 625 64 
and (6) before a chanyve in the co! 


dition of the vehicle could be either POLICYHOLDERS’ SURPLUS $20,420,504.44 


caused or expected from usage 
Knows Car's Condition 

» held it 
a HOME OFFICE 

_ : 111 WILLIAM STREET, NEW YORK 38, N. Y. 


dealer 
INLAND OCPAN 
condition of is 78 | F an MARINE DEPARTMENTS MARINE DEPARTMEN 





169 W im Street 02 Maiden Lane 
on . 


element in determining ir nN 138 NY New \ ig 


necessarily either kne 


have known the condition o FOREIGN DEPARTMENTS 
Maiden Lane, New 


me Street un Fras 


specific vehicle and whether 


+ 
l 


in a reasonably safe condi 
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Half a million 
dollars paid 
out every 
working day to 
policyholders, 
beneficiaries, 
and 
ammuitants 

of the 

SUN LIFE 
ASSURANCE 
COMPANY 

OF CANADA 
Personal policyholder serv- 
ice through branches and 
representatives in hundreds 

of key 
throughout the 


United States and 
Canada 


centres 





A LINE A DAY... 


By Mel Blackburn, CPCU 


1. “A man of your stature and 
ability should 
stand the importance of life in 


business under 


You need 
at least an additional $100,000 to 


urance to your family 


supplement your’ insurance. es- 
tate.””—Nathan Ratkin, New York 
City 


2. Five Saturday morning calls, 
according to Bob Lloyd of Pasa 
dena, California, equal one week 
of evening calls 


3. “My favorite life insurance 
prospect is a homeowner, about 
35, with two or three children. He 
is usually a well paid artisan who 
has been employed several years 
by one of my commercial ac 
counts.’’—Don Secord, Denver 

1. Paper represents money, just 
as money is made of paper. The 
destruction or disappearance of 
valuable papers means financial 
loss, often amounting to financial 
disaster. Valuable Papers insur 


ance 


5. Almost half of all American 
families rent living quarters. They 
value their household possessions 
just as highly as homeowners do 


Tenants Insurance Package 


6. Court and Probate Bonds are 
no nickel-and-dime business. to 
Sam Montgomery of Media, Penn 
syivania. He mails blotters every 


month to 225 attorneys in his dis 


trict. Last year, he served twenty- 
nine of these attorneys for ninety 
Bonds which produced $3,726.31 
in premiums 

7. Today’s market calls’ for 
packaging. Sell a multi-peril pol- 
icy for income protection against 
loss caused by common property 
and casualty hazards; an accident 
and health contract for income 
protection during a homeowner's 
disability; and low-premium per 
manent life insurance for income 
protection against loss of the 
homeowner himself 


%. Perennial million dollar life 
producer Clem Tuggle of Atchi- 
son, Kansas, says: “My starting 
point is an application a day, and 
my destination is to beat last 


year’s production.” 


9. Building contractors are roll 
ing up their sleeves right now to 
their 


meet the demands of 


eleventh consecutive record year. 


10. A companion coverage for 
Contractors’ Equipment Floater is 
the Installation Floater. It pro 
tects the contractor against accl 
dental physical loss or damage to 
valuable property in his care, cus- 


] 


tody and control which is directly 


caused by loading, unloading, 


hoisting and setting in place 


client's 
Continued on page 46 


11. Your year-end is 
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PORTRAIT 


“> 
% 
had -@ 


Or 


PROGRESS 


YACHTING IS THE LEADING SPOR 


Last year more than 25 million people actively participated in this sport and 
spent over a billion dollars in insurable yacht value= 
exceeds that of any other 


Phe new dollar high not only 
boating as recently 


sport but more than doubles the aniourst spent on 
as five years ago. 


Keeping pace with this spectacular growth we have 


adjusted rates and forms 
to meet current requirements, 


his tovether with our consistent advertising to 
Yachtsmen for many years permits you to offer a Chubb poliey today, as in 1882, 
with complete confidence, and assurance of ready aece planes 
If you are interested in one of the many serviees we offer 


Yachtsmen we 
you to write today for a copy of our” ABC’ 


invite 
f Yacht Insurance. 


CHUBB & SON 


90 John Street, New York 38. New York 


Underwriters 


Vianayers 
° w eo” FEDERAL INSURANCE COMPANY © VICILANT INSLRANCE COMPANY 
Pik MARINE INSURANCE €O. LID. + THR SEA INSLE RANCH CO. LID 
LONDON ASSLRKANCE (MAKINE DEPT.) « 


ALLIANCE ASSL RANCH CO. LID 
Ocean and Inland Marine + and Automobile «  ¢ 


‘Transportation * hire 


asualty * Surety * bidelity 
Aviation Insurance through Associated Aviation l nderwriters 
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BRANCH OFFICES IN 
PRINCIPAL CITIES | 
FIELD SERVICL..NATIONWADE 


\ WNLAND, OCEAN MARINE, YACHT, 
(AND AIR CARGO LINES 


Appleton & Cox, Inc 


11) John Street, New York 38, New York 


San ™ 
Vdd 








HARRY S. TRESSEL & ASSOCIATES 


Consulting Actuaries 
10 S. LA SALLE STREET CHICAGO 3, ILL 
HARRY 8S. TRESSEL, M.C.A. 
M. WOLFMAN, F.S.A. 
N. A. MOSCOVITCH, A.S.A. 


Ww. P. KELLY 
M. KAZAKOFF 
E. K. CREEN 
Franklin 24020 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


New York 














GROUP MAJOR MEDICAL 


There are many reasons why Lincoln National agents like to sell 


their Company's new Group Comprehensive Major Medical cover 

ages. These flexible plans eliminate the prospect's need for a basic 
hospital and surgical plan. Available to all 
groups of 25 or more employees, they 
greatly expand the LNL agent’s Group 
market. 
Group Comprehensive Major Medical, 
added to Lincoln National's already broad 
range of cmployer-employee benefit pro- 
grams, provides another reason for our 
proud claim that LNL is geared to help its 
fre ld men 


The LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 
Fort Wayne, Indiana 


Its Name Indicates Its Character 








Sales Briefs 


Continued from page 44 


not nece aril January 1] Call on 
him before he closes his fiscal 
vear, suggests Bill Wadsworth of 
Traverse City, Michigan. Such an 
employe} invariably in a mood 
to share his prosperity with his 
regular employees in Group insur- 
ance upplements and, with his 


key employee | »uUS] sss Acci- 
dent and Health plans. 


12. One of the most compelling 
selling devices is a claim draft for 
damage to one’s own automobile 
or home, or a bill marked “paid” 
for one’s own hospital and medi 


cal expense 


13. A new generation of insur- 
ance buyers has blossomed in 
every American community. They 
could be rece ptive to the old story 


of personal attention. Tell them. 


14. There’s more to a_e sales 
story than a price tag. Just how 
good do vou expect your automo 
TO 


bile insurance be? 


15. Now’s the best time to plan 
and promote a seasonal sales cam 


paign. 


16. In the next ten weeks, see, 
write, or phone thirty persons a 
week who are planning their vaca 
tions. You can make their vaca 


tions worry-free 


17. When competing against 
cut-raters, emphasize fair and 
quick service on claims, the re 
liability of your company, and the 


local availability of you 


18. The most consistently ne- 
glected life prospect is a high 
school graduate, under forty-five 
vears of age, with two depen 
dents, and who is working and liv 
ing near a city. He wears a blue 


collar 


19. Many plumbers make more 
money, and are better insurance 


prospects, than many professors. 


20. The most impressive way to 
save a client money and at the 
same time improve his protection 


is to pat kage his protec tion 


21. When reminded, a majority 
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of family men expect to provide 


for retirement income partly by 








means of life insurance. “Live, 


die, or quit” life insurance is 


bargain REINSURANCE MMoMmAweR OO INTERMEDIARIES 


22. By 1965, you can ¢ xpect ; 
Surance agents to be vast! m x inp ‘ F Facultative 
proved in their training, > 
bility and professional Quota Share Catastrophe Excess 
through survey of needs 


gramming 


23. See your policyholders un ’ ‘VL ‘4e ra? y ee ° 
a ee Connecticut Underwriters, Ine. 
price buvers. They actually feel 28-130 ALLYN STREET 
that they can buy the same thing HARTFORD 3, CONNECTICUT 
for less. 


24. Men under age 35 do the 
most talking with friends about 


Insurance. They frequently com 


JOHN K. LAVERTY HENRY T. KRAMER 


pare policies and change compa 
Executive Vice President Vice President 


nies 














20. By 1965, a majority of your 


policyholders will have decided 





that the most important loss to 


Insure against is the loss of one’ Woodward, Ryan, Sharp and Davis 
own life ‘ 
. Consulting Actuaries 
26. Next to life itself, the im a : . 
portant coverages for a family 55 Broadway, New York 6, N. Y. 


man are Accident and Health HAnover 2-5840 
with weekly indemnity, Automo 
bile Liability, Personal Liability, 


Hospitalization, Fire, Theft 
27. To get value before price, FRANK M. SPEAKMAN 


stress strength of your company Consulting Actuary 


as well as the local responsibility 








Associate 
E. P. HIGGINS 

28. Agents who practise what THE BOURSE PHILADELPHIA 
they preach—-have provided for 


of your elf 











their own busine continuation 
and family security—are equipped 


to convey to friends and neigh 


bors the benefits of busine and S T 0 P W T c 4 S ERV | ce 
family independence A 


When a quick decision is needed to validate the life 
on : —" oe aq ; 
29. With the emphasis on the underwriters’ “play”, easy access to authority materially 


of life insurance for retire improves his scoring chances 


ment ecurity, it ly become / } \ \ With the home office close enough 
“living” insurané no “dying’ ' 5) to respond by the clock instead of 
Insurance the calendar the Home Life 


igen pe ial sales and service 


30. The great industries of the ) ~ problems are solved in a jiffy 
future (in addition to insurance | tour concentrated area of opera- 
are: electronics, atomic energy rw ~~ tions and compact agency organi 


chemicals. oil zation create a triendly climate tor the growth of 
policyholder good will and ficldmen’s good fortune 


31. The great life markets of 
the future are Family Income THE HOME LIFE 
Retirement Income, Credit Lif INSURANCE COMPANY OF AMERICA 
Business Life, Extra Risk Life Daniel J. Walsh, Pres. * Executive Offices: Phila., Pa. 
Education Life. Sure, for every Security and Service Since 1899 
person who dies, two or three pe! 


sons live. That’s “life” insurance 
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1955 Statements: Life 


Continued from page 35 


vevertheless, the reduction in our 
holdings of government bonds and 
the increase in other higher yield 
investments, particularly mort 

had the effect of increasing 
the net rate earned on total in 
ested assets, after investment ex 
pense from 4.05 per cent to 4.27 


per cent 





character. 


More Taxes 


Deane C. Davis, president, 
National Life of Vermont 
The whole history of Federal in- 


come taxation of life insurance 
companies has been unsatisfactor 
to the government, to the life insur 
ance companies or both—usually to 
both. Of all the various bases ap 
plied since such taxes first ap 
peared in 1915, none has ever been 
tolerable for more than a few yeat 


at a time When tax rates were 


EMBLEM 


of the Company portrays its 


The circle indi- 


cates unity; the arch, stabil- 
ity; the oak leaves, maturity 
and endurance; the shield, 
strength; the scales, justice; 
the helmet, protection; the 
compass, direction; the key, 
friendship. Combined, they 
symbolize the Equitable Life 
of lowa .... a company 
keyed for Career Life 
Underwriters. 


FOUNDED IN 


— Cquilable fe 


INSURANCE COMPANY OF IOWA 


a 

MEVED FoR 

CAREER Lire 

UNDERWRITERS 
ee 


“D> 


low, the illogic and inequities of 
were of much 
Today they are of 


importance and throw into 


the successive bases 
le Importance 
yreat 
harp relief the extent of the bur- 
den and the inequity to policy 
ownel 

It is a 


not be atisfactorily 


vexing problem, and will 
solved until 
Congress recognizes that the long 
term nature of the typical life in 
irance contract and the complex 
nature of the operations of a life 
insurance company do not lend 
themselves to the application of the 
vear to year profit and loss concept 
which underlies the operations of 


most corporations 


Francis P. Sears, chairman, 
Julian D. Anthony, President, 
Columbian National Life 

From without the business, there 
is keener competition from other 
forms of savings which compete for 
the savings of provident individ- 
uals, a well as the competition 
from aggressively merchandised 
luxuries. The life insurance busi- 
ness feels that at some points the 
competition has unfair advantages 
as to taxes and other conditions. 
On almost all of its premium in- 
come a life insurance company pays 
premium taxes which are nearly 
identical to sales taxes. In addition 
it pays income taxes which we be- 
lieve are high when all factors are 


considered, 


Inflation Battle 


Edmund Fitzgerald, president, 
Northwestern Mutual Life 


The soundness of the dollar was 
maintained during the year by cour- 
ageous and intelligent action on the 
part of the Federal Reserve system 
and the Treasury. With construc- 
tion and manufacturing booming at 
rates which threatened to outstrip 
production of basic materials, con- 
tinuation of the record growth of 
consumer credit could only have 
added to the inflationary pressures. 
The actions of the Reserve and the 
Treasury succeeded in bringing a 
reasonable degree of conservatism 
into the credit picture and arrested 
the development of a new and omi- 
nous inflationary spiral. 


Continued on page 51 
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ALL-NEW, ALL-PURPOSE COPY MAKER... 


Dial-A-Matic Auto-Stat 
any 
in writing to copy ‘ 


Have you read this 
MEW BOOKLET? 


Mail this air mail postage 
paid card for your 


AMERICAN PHOTOCOPY EQUIPMENT CO. 
Chicago 76, Wl. 


. ** 
the right way 
to copy anything 


The Brand New 


DIAL-A-MATIC 


Now get copies of anything written, 
printed,ty ped, drawn, photographed or 
blueprinted. All copies made the same 
easy way, right in your own office. 


Simplest copy control ever... 
it's the DIAL THAT DOES IT 


It is the one copy maker that fulfills 
all copy requirements for all busi 

nesses, large or small. It offers hun 

dreds of money and time saving uses 
and is so low cost it pays for itself in 
less than a year... even when leas 
than 5 copies a day are needed. It's 
light weight ...compact,and styled in 
gleaming mirror-finish stainless steel. 


Styled by 
Charles E. Jones & Associctes 


*And Here’s Why it’s RIGHT 


It’s Right Because it’s All-Purpose It copies anything without limitations! 
it’s Right Because it’s Fast Copies are ready in leas than 30 seconds! 
It’s Right Because it’s Economical Copies cost leas than a phone call! 
it’s Right Because it's Error Proof Copiesare photo-exact ... legally acceptable! 
it’s Right Because it’s Confidential. Copies are made right in your own office! 


American Photocopy Equipment Co. 
1920 W. Peterson Avenue 
Chicago 26, Ill. 


(Dept. $-56) 

Rush me, without obligation, your free booklet 
on new Apeco Dial-A-Matic Auto-Stat copying 
I understand this factual report will show me 


how I can improve the efficiency of my business 
as well as increase work output 


Name— 
Title — 
Firm 
Address 


City-—— —____Zone—— State 


in Canada: Apeco of Canada, lid 
134 Park Lawn Rd., Toronto, Ont 





MT LWng 
vO tay . 
Nyood 


DIAL-A-MATIC 


all-purpose copy maker 


There isn’t an office form or record used by businesses 
—large or small—that can stump this versatile new copy 
maker. Hard to believe? Well...it’s true! Thousands of 
business executives now using the Apeco Dial-A-Matic 
Auto-Stat know: 

“IT’S THE RIGHT WAY TO COPY ANYTHING.” 


r 


Now...new FREE BOOKLET tells you how! 


Your free copy of this new booklet pictures 

and describes the revolutionary, new APECO 

Dial-a-matic Auto-Stat; tells how this new 

copying method can be used in your business 

to cut office paper work, save time, labor, and 

Ssttet it: ; money. This informative, factual report should 

Fea ese etne ; i be must reading for you, as well as every 
“ee \ aS Ze executive member of your staff. Send for your 


ae 
é 


FIRST CLASS 
Permit No. 26670 

(Sec. 344.9 P.L. &R) 
Chicago 26, 111 





Via Air Mail 

BUSINESS REPLY CARD 

No postage stamp necessary if mailed in the United States 
5c— Postage will be paid by— 


AMERICAN PHOTOCOPY EQUIPMENT CO. 
1920 W. Peterson Ave. 
eage- ee, &. TEAR-OUT POSTAGE PAID AIR MAIL CARD! 


QNANAAANBEEE 














1955 Statements: Life 


Continued from page 48 


Louis W. Dawson, president, 
Mutual of New York 

If variable annuities are adopted 
it is important that proper safe 
guards and limitations be included 
in the enabling legislation. There- 
fore, we have advocated that the 
life insurance business apply its 
best knowledge and wisdom to the 
creation of sound model legislation, 
containing all the restrictions, quai 
ifications and limitations that may 
be needed to surround variable an 
nuities with proper safeguards 

Then, in any state where the 
question of variable annuities 
comes under serious consideration 
this model bill could be offered for 
the guidance of legislator Phi 
would also help to subject any vari 
able annuity activities to Insurance 
Department regulation, which we 


feel is essential 


George Willard Smith, chairman, 
O. Kelley Anderson, president, 
New England Life 

Your company, along with the in 
surance industry, has taken a vigor 
ous stand against fiscal and mone 
tary policies which would lead to 
the further erosion of the Ameri 
can dollar. We believe the value of 
the dollar must be maintained over 
a lasting period. To do this, it will 
be necessary for the government 
further to reduce expenditure 
which now consume far too great a 
proportion of our national income 
Nothing could be of more impor 
tance to the country’s 100 million 
or more life in Irance policyhold 


er 


Health Insurance 


Louis W. Dawson, president, 
Mutual of New York 
The Federal Trade Commission 
has been conducting an inquiry tint 
advertising practices in the Acc) 
dent & Sickness insurance business 
To date the FTC has issued com 
plaints against 41 companies in that 
business, including Mutual of New 
Continued on page 52 
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New Simplified 
Monthly Income 
Contract 


COMMERCIAL DISABILITY COVERAGE 


Provides: 
@ Accident and Sickness Indemnity 
@ Family Accident Medical Expense 
@ Family Accidental Death Benefit 
@ Longer Periods of Sickness Indemnity 


@ Higher Sickness Age Limits 


We're proud to announce the new MI policy. It is a 
modern, flexible contract that permits planning to suit 
the needs of your clients; yet it is simple, easy to 
understand and easy to sell 


For the com plete story, call the Connecticut 
Dt General office nearest you, or write Connecticut 
General Life Insurance Company, Hartford. 


Connecticut 
General 


M12385—2387 





These Monthly Letters Are 
Imprinted Especially For You To Create Prestige: 
EXECUTIVE VIEWPOINTS .. . INSURED PENSIONS . . . EM- 
PLOYEE BENEFIT PLAN REVIEW ... NET AFTER TAXES... 
BUSINESS SECURITY ... INSURANCE BUYERS NEWSLETTER 
Write for Sample Copies 
CHARLES D. SPENCER & ASSOCIATES, INC., Publishers 


180 W. Adams Street, Chicago 3, Tl. 

















Frank E. Cerry Frank F, Savage 


MILES M. DAWSON & SON, INC, 


Consulting Actuaries 


1014 Hope Street 154A Newbury Street 
Springdale, Conn. Boston 16, Mase. 











1955 Statements: Life novel theory that if specific provi The FTC by issuing complaints 


ions or benefits of a policy are against the advertising of scores 01 


mentioned in advertising, then the individual companies, is endeavor- 


Continued from page 5] ad must contain all minor excep- ing to assert Federal jurisdiction 
tions and qualifications. That would ver activities heretofore regulated 


ying that their advertis- require virtually a reprinting of the by the individual states 
been misleading entire contract; and such a thing 
appears to be an attempt to has never been regarded as feasible Ray D. Murphy, chairman, 
yeneral advertising pra in advertising Equitable Life Assurance Society 
in that busine The com Back of this FTC investigation The number of persons covered 
nt against is based on new lies a jurisdictional dispute’ be under major medical expense pro- 


{ 


interpretation of yenerally - ac tween Federal and State regulatory tection, first developed about 1950, 
cepted advertising phraseology It authorities. The A & S insurance almost doubled in 1955. Continued 
apparently based on the rather business is a victim of that dispute rapid growth is anticipated. This 
new kind of protection shows much 
promise and adaptability in helping 
to solve the problem of medical care 
cost It is the type of protection 
which ha been designed to take 
care of the very serious medical sit- 
lations, which, though fortuna 
occurring with less frequency, ma 
have a devastating effect on family 
hnance 
In the la twenty veal a phe- 
menal growth has occurred in in 
irance providing for the costs of 
hospital care, doctors, nu 
other health need 
that at the end of 
105,000,000 person 
out of three in the 
protected b health in 
yanization The cope 
tion is widening, as show 
remarkable growth of major medi- 


cal expense insurance since 1950 





WOODMEN ACCIDENT AND LIFE COMPANY. Charles Garside, president and 
chairman, Associated Hospital 


aah P Service of New York (Blue 
Che Protecting Hand Cross) 
During the year we completed 
Lhe Protectne Hand ts a dramatic new symbol of the the experimental pha e 
ole Woodmen Accident and Lite Company plays in support 
the famualy circle \ 200-ton sculpture of The Protectin 
Hand praces our new home office building——emblematic of 
ur trust and of the security the public can achieve through 


personal msurance with Woodmen Accident and Life 


Woodmen offers rewarding opportunities for men who 
sin personal insurance For complete informa 


I ] Melby mzcney Vice president 


J. FAULKNER, President 


Woodmen Accident |B 3 44)», 
Protecting 


-¢’ » { 
and Life Company . Hand 


Lincoln, Nebraska 








MUTUAL LEGAL RES * STABLISHEO 18690 
“Sometimes you don't know what di- 


rection sales will take! 
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nursing study clearly estal 


lished the feasibility of providing 
home nursing service to Blue Cross 
subscribers through visiting nurs 
ing agencie Although there re 
main many problems involving ad 
justment of relationships between 
hospitals, physicians, and nurse 

our study clearly established the 
fact that hospital stays can be 
shortened through home nursing 
service. We are continuing to pre 

vide this service in selected hospi 
tals where the rate of occupancy is 


high and beds are needed 


Growing Group 


H. Ladd Plumley, president, 
State Mutual Life 


These years have een Increasing 
demands for ma protection 
against financial lo due to death, 
disability, ld age. State Mutual, 
with other members of the indu 
try, has developed and expanded it 
group insurance coverages to meet 
these demands through private en 
terprise, rather than through gov 
ernment 

Significant among recent trend 
have been the ; ision of covel 

maller grou as little a 
in mo a , the expan 


ion of group 


ance to liquidate I ime! 


and the development of group ma 


jor medical insurance to cushion 


t erlous di 


the financial impa 


abilities for which an individual! 


cannot reasonabl ve expected ft 


budge t 


W. M. Anderson, president, 
North American Life Assurance 
The prospecti expansion  1n 
group life cover: probably will 
be marked by certain characteris- 
tics which already are beginning te 
become apparent. In the first place, 
it may be expected that an increa 
ing proportion of group life wall be ment of The Hom 
directly related to wage and salary 
levels so that any increases in the It can open the door 
latter will produce automatic ex- you most 
pansion in group business in force mat 
without the necessity for periodic 
changes of coverage schedules lo a 
Secondly, it may be expected that 


various types of group permanent, 
. 4 ine j Week 
Continued on page 54 New 


including group life with paid up 
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1955 Statements: Life tively lower for male employees as for less than 20 per cent as com- 


compared with females. pared with 30 per cent even as re- 
cently as ten years ago 1s striking 
Continued from page 53 evidence of the medical advances 


J. D. DeWitt, president, 
The Travelers 


made in this short period. 


One of the year’s notable events 
values, will become muc h more com- was the insuring by The Travelers 
mon as a means of facilitating the of the group health and welfare 
continuance of coverage after ter- plan covering non-operating em- The extraordinary successes in 


F. W. Ecker, president, 
Metropolitan Life 


mination of employment either by ployees of the nation’s railroads. the control of communicable dis- 
everance or retirement. Such cov- The Travelers was selected as the eases and the reduction of infant 
erages which are typically contribu primary carrier for this coverage, and maternal death have thrown 
tory are characterized by savings the largest such group contract ever into sharp focus another group of 
equities provided out of employee to be written for private business. health problems. Chronic diseases, 
contributions with the bulk of the accidents, overweight, mental ill- 
current protection cost being borne ness—all are being attacked with 


by the employet Mortality force, imagination, and careful 


A third development relates to J hH . id planning by public and private 
osep ares, press ent, health and medical agencies 


married men to provide annuities D. E. Kilgour, general manager, The Metropolitan in conjunction 
for widows and dependent children Great West Life Assurance with other life insurance companies 


pecialized group coverages for 


Thi type of coverage, with Mortality experience among the is financing research on diseases of 


amounts of insurance which tend to company’s policyholders continued the heart and blood vessels, now the 
decrease with advancing age, fit at a favorable level. The three lead- leading causes of death. To the Life 
in well with the death benefit sched ing causes of death continue to be Insurance Medical Research Fund 
ules under pension schemes, and to heart disease, cancer, and accidents. these companies are contributing 
the extent that premiums are borne Together these causes account for more than $1,000,000 a year to 
by employer can compensate for the x) per cent of all deaths. The fact finance research on heart and re 


fact that pension costs are rela that all other causes now account lated diseases 


‘Heading The Reeudie 
‘NATIONAL CASUALTY COMPANY 





Direct Agency 
d build your own Ity agency 
ittractive National Casua ny avail 


Everybody falls in line behind the sound Establish 7 
select territories culars— 


protection of National Casualty—the fin- rti 
est in Disability Income, Hospitalization full m og National 
and Surgical coverages for the Individual, che. ident ‘+ 26, Michigan. 
Family, Franchise or True Group case. Casualty 





Remember—lIt's Easiest to Sell the Best! 
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Canada, Texas 


Joseph Jeffery, president, 
Robert H. Reid, executive vice 


president, London Life SRE 


During the year, growth and ex iV 4 

pansion of industry in Canada G ROW HH 

reached new heights—incomes were ; i 

higher, while basic living costs re- Like a mighty oak from a small acorn grow: 
a Southland Life Insurance Company has 

mained fairly stable, leaving an in 

; f grown in size and strength to become the 

crease( narg or discretionary 

ns ae : Sth largest publicly-owned (stock) life 

spending. hese favorable condi Mmsurance Company in the nation 

tions gave great momentum to the 

During the past LO years, Insurance in Force 


has increased trom $219,402,658 to over 
ONI BILLION DOLLARS resources 
have increased trom $48,927,868 to 
ards of living by adding to their STRURRS SIR 


purchase of life insurance. An in 
creasing number of Canadians took 
steps to safeguard higher stand 


life insurance protection. The total 
: ; f lif When someone ts depending on you, you can 
jurcnase oO new 11e Insurance 
f i depend on Southland Lite Insurance Com 
rom a companies represents an 


; pany. Let Southland Life help you plan 
increase of approximately 14 pei Na hettes 


mor ecul future 

cent over the previous year. Total 

insurance in force rose substan Over One Billion Dollars Insurance in Force 
tially. 

Increased buying powel is only 
one reason for the progress of the 
life insurance business during 1955 
Another is the new stage of ma 


60 Branch Offices 
turity reached by Canadians where Home Office @ Dallas 


security for themselves and thei LIFE e ACCIDENT e HEALTH e@ HOSPITALIZATION e GROUP 
families has become of paramount 
importance. A third reason is the 
confidence Canadians place in the 
soundness of life insurance compa- 


nies and the effective work done by Li F & WITH 


life underwriters in educating the 


public on the value and uses of life PROVIDENT 


Insurance, 





J. R. Wood, president, 
Southwestern Life 


LIKE FATHER LIKE SON 


Mention should be made of the 
highly publicized situation created 
by the recent failure of a few Texa 
insurance organizations None of 
these was a seasoned legal reserve 
tock life insurance company. For socal 


the most part they have been local 

on indicates 
mutuals, burial associations, and 
ime family 


vark on 


investment corporation owning 
some type of insurance company. 


However, the stories of these fail hinancial 


ures and of the frauds uncovered in 
connection with some of them made 


no such distinction and as a result mn 
etoile nmligae dial PROVIDENT LIFE & ACCIDENT INSURANCE COMPANY 


gained a distorted picture : 
ane 2, adlanooge Since 1887 
The Southwestern Life, however } cote new 








} LIFE ACCIDENT SICKNESS HoSPITA 
recognizes an obligation to the in ' OVAL SURGICAL MEDICAL 
stitution of life insurance and to 


those who in good faith rely upon 


Continued on page 56 
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1955 Statements: Life chartered under the laws of Texas can be drawn from the increase in 


which the Board of Insurance Com- average size of policies From a 
missioners may find to be improp- broad point of view, the trend re- 
Continued from page 55 erly managed or insolvent in 1956. flects the growing appreciation of 
The purpose of this offer by the the value of life insurance as a 


rity and wal company and 27 others of like mind means of easing the financial pres- 
irity and wel 
themselves and their bene- ! to protect innocent owners of sures of high prices and rising 
P ' j ea ¢ ‘ 2 ‘ . 7 AYES t ‘ " he + 2 ‘Q 

Accordingly, it has offered ch policies against any lo vaxt It appears that this trend 
) rices j } as yr taxa- 
in a program she of high prices and increasing taxa 
t important 


ee. ) 
mitted to the Texas Board of Insut p li : Offi on Wit orm & m0 
0 aes, ices part of our economy for the fore- 


ance Commissioners to reinsure the 
irance policies issued prior William Elliott, president, seeable future. Their existence con- 


1, 1956, by any legal re Philedelphia Life stitutes an important growth fac- 
tock life in irance company Several interesting conclusion tor mm the came arnia! business as 
more and more individuals review 
and adjust their financial programs 
to meet these changing require- 


ments 





NO. 6 OF A SERIES 





Powell B. McHaney, president, 
General American Life 


Service does Pay otironn ne 


creased sales, goals were also set 
for increased home office efficiency. 
Says a Pearl-American Agent in North- 


eastern Ohio. This is his story: ; 
kor some time | had been trying to con We are today administering an in 


They too have been more than met. 


vince a wealthy manufacturing acquaint surance business some 60 per cent 
ince Of mine that he should let me make 
1 complete survey of his insurance needs 
is friendly but | got nowhere, One with 11 per cent fewer salaried em- 
phoned and 1id he wanted me 


larger than it was four years ago 


ployees than we had four years ago 
to write a policy on a new fur coat and . 


liamond ring which he had just bought In 
D was reduced from 660 to 615. This 

i person who should have a_ Personal 
Property 0 0 | said to him, Mr. Blank Vll be glad to bind 
overage on a temporary basis but much as [ appreciate the way without dismissals through the 
busine 1 cannot in fairness to you write the coverage perma normal proce of turnover. It has 
nently without first examining all of your personal policies to 
make certain that the policy you have asked me to write fits in 
with the policies you now have. To make a long story short, he equitable levels under current con- 
was so impressed by my willingne to turn down business rather 


than sacrifice a business principle that I, with the help of your 
f his the net cost of insurance to our pol- 


1955 alone, our salaried staff 
for his wife I knew he was the kind 


reduction was effected in an orderly 


enabled us to maintain salaries at 


ditions, without adversely affecting 


field man, wound up making a complete survey, not only o 
personal busine but his entire plant.” icyholder 
r.S The per onal urvey diselo ed six separate Jewelry and 


bur Floater poli if 


Every Pearl-American Agent has at his command the facilities 
of one of the world's greatest companies. We invite your inquiry 


— 
WE BELIEVE 

the properly qualified “Independent” local agent can best SERVE the 
insuring public. Unlike the “‘Captive" agent he ts free tw utilize the in 
surance facilities of the world. In the present and continuing struggle 
between “Independent” and “‘Captiwe' agents it ts important that this 
capacity of THE “Independent Local Agent” to SURV E be emphasized 
again and again. This sertes of twelve actual stortes of everyday service 
rendered by “Independent” agents is published in that spirit. Reprints 


are available uttiout cost or obligation 


EARL = INSURANCE 


PEARL ASSURANCE COMPANY, LTD. 
THE EUREKA SECURITY FIRE & MARINE INSURANCE CO “My cousin, Bob Baxter, needs insur- 
MONARCH FIRE INSURANCE COMPANY ance. Go down this road a piece ‘til 
HOME OFFICE: 19 RECTOR ST., NEW YORK 6, N.Y. you hit route 13, then turn and head 
down past Charleston, Savannah and 
Jacksonville. Just before you hit Miami 
there's a small town name of Sandy— 
he lives there." 
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1955 Statements: Fire 


Continued from page 37 


ness held the wide use ot 


policies in the dwelling cla 


Cyril S. Hart, president, 
Boston-Old Colony group 

We have now completed six years 
in the casualty business and our 
backlog of easoned business 1s 
growing The investment we are 
making is a most necessary one. 
Our decision to enter the Casualty 
and Surety 


been justified by 


business in 1950 has 
developments 
ince that time, as it is now recog 
nized that complete multiple line 
facilities must be provided if busi 
ness 1s to be held and growth cor 


tinued 


G. D. Mead, president, 
Glens Falls Companies 

Although it was a year marked 
DY intensive competition, most 
major classe howed some increase 
in premium writing The sale of 
cur popular Homeowners’ policies 
was the largest single factor in ou 
increased production, reflecting the 
enthusiastic acceptance’ oO these 


package pole ies in those state 


where they have been approved 


L. K. Kirk, president, 
Standard Accident 


Our problem in these (fire and 
marine) lines continues to be one 
of the expense of development of 
this business. Two important fac 
tors are involved. First, in ente 
ing this field sound operating prac 
tice dictated the need for rela 
tively low net retentions which are 


gradually being increased with 


the improvement of our spread of 
business. Since expenses are in 
curred on gross rather than 

net premiums, the expense ratio | 
affected by the proportion of our 
net retention. Second, until ade 
quate volume is obtained, produc 
tion and overhead costs are in 
curred which are disproportionate 
to the recorded volume. We are 
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Ben M. Butler, general manager, 
Western Adjustment & 
Inspection Co. 


Homeowne! policies 


The new 
and multiple peril development 


posed many unusual questions, mo 


| ved b 
t 


which may only be resol 

of experience Actuall 
contracts, offered mn re 

popular demand, repre 

yreatest underwriting ad 
vancement in this generation and 
their impact 1 apparent In ail 
branche of the insurance industr) 


They present many new and untried 


tuations and frequentl verlap 
e cannot be solved simp 

re eyment of 

must they be 
» pl vide the n 
to each new tance 
the end that new guiding prince! 


may be forthcoming as needed 


Fires, Storms, Floods 


D. R. Ackerman, board chairman, 
Great American Insurance Co. 
The volume of premiums for fire 
and allied lines is being affected b 
ome downward rate adjustment 
for fire insurance as well as by the 
growth of multiple - line 
policies 
perils formerly separately writte 
under individual policie The lai 
trend will continue but the re 

on in premiums for individual 
hould be offset to a degree by 
increasing volume of busine 


vritten under multiple-line policis 


John A. Diemand, president, 
North America Companies 
Premiums for the Extended Cov 


erage endorsement, which include 


Continued on page 58 


package 


many of which include the 


Your Mutual 
Benefit Life 
Man says: 


“Life 
insurance Is 
like a suit— 
unless it 
fits—the 
client won't 


be happy.” 


“Pitting” life insurance to the indi 
viduals needs is the foremost 
Mutual Benefit Life 
And it's one that’s shared by every 


Mutual Benefit Life agent. It means 


pliilosoplyy 


more study, more training and 
more service to the client Sut at 
also means “happy” clients and 
more success, asin the case of Robert 
V. MeGowan of North Attleboro, 
Viass., whose clien 

tele has vrown by 

leaps and bounds 

right from the 
beginning. The 
Mutual Benefit 
Life Insurance 
Company, New- 


ark, New 


Ji racy. 
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Continued from page 57 


the peril of wind, advanced materi- 


ally. The account was unprofitable 


because of a carry-over of losses 
from windstorm: 
1954 and a series of storms in 1955 
This line has proved to be difficult 
to manage because of the size of the 
accumulated loss which results from 
a single windstorm covering a wide 
While unprofitable back to its 


origin in the late ’30’s, the recent 


area 
introduction of deductibles, coupled 
with rate advances, makes the long 


term outlook more attractive. 


F. Elmer Sammons, president, 
Hanover Fire Insurance Co. 


Devastating atmospheric condi 


tions prevailed in nine months of 
the year, reaching a finale in De- 
cember with floods and high winds 
in California, Oregon, Washington 
and Nevada 


Iixtended coverage 


and windstorm rates have been in- 


occurring in late 


In addi- 
tion, the use of deductible clauses 


creased in several states. 


is increasing. The two factors men- 
make these 
classes profitable within a reason- 
able length of time. 


tioned we believe will 


B. C. Vitt, president, 
The American Insurance Group 
attending this 
(New England flood) 
tion may have given the erroneous 
that the 
insurance 


disas- 


Publicity 
trous situe- 


impression floods caused 


no loss to companies. 
Actually, your company alone sus- 
tained losses of more than $500,000 
in the wake of Diane due to damage 
to automobiles, to goods in transit 
and to various personal possessions 
under property 


covered personal 


floater policies. 


Industrial 


0. C. Carlson, vice pres. & chief 
engineer, Protection Mutual 


One of the most important engi- 


neering accomplishments during 


the year of 1955 was the full scale 


tests of insulated metal roof decks 
in order to provide definite infor- 
mation for evaluating the fire haz- 
ard of asphalt vapor seal between 
and the steel deek. It 
was demonstrated that fire temper- 
the asphalt to 
which 


insulation 
ature would 
give off 
are forced down through the joints 
of the steel deck 
ignite and 
spreading progressively along the 


cause 
combustible gases 
These gases then 
burn, resulting in fire 
underside of the roof deck causing 
the supporting framework and steel 


deck to sag and collapse 


Henry C. Jones, president, 
Arkwright Mutual Fire Ins. Co. 


The record in the last six months 
of 1954 and the first nine months 
of 1955, particularly in the field of 
catastrophe losses, was unparalleled 
Mutual 
During this period of fif- 


in Arkwright and Factory 


history. 


teen months, there were nine losses 


of more than one million dollars 


each in which we participated. In 


the forty-one year period from 


1912-1953 inclusive, there were only 


twelve losses over one million dol 
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YOU 


A MERRY-GO-ROUND! 


ARE NEVER ON 


an 


REINSURANCE COMP 


~~ al 


OF ZURICH, SWITZERLAND 


UNITED RANCH 


STATES 
MULTIPLE LINE REINSURERS 


LOTHAR SUDEKUM 
United States Manager 


100 WILLIAM STREET 
NEW YORK 38, NEW YORK The NORTHERN ASSURANCE ha 


provided reliable surance prote 
t for over 120 years 


Telephone BOwling Green 9-5540 


THE NORTHERN ASSURANCE CO. Ltd. 


FIRE AND ALLIED LINES 
MARINE REPORTING FORM 


NEW YORK ° CHICAGO ° SAN 


AUTOMOBILE INLAND 
FLOATER CONTRACTS 
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lars at Factory Mutual insured 
plants. 

Some of the large losses of the 
past year as well as our general ex 
perience indicate that in many in 
stances the sound loss prevention 
practices we recommend are not 
given enough consideration and at 
tention. The high level of losses 
has, however, served as a stimulus 
for increased loss reduction efforts 
through the Arkwright and the 
Factory Mutual System. Our main 
efforts are being directed even more 
strongly toward helping our policy 
holders avoid the wasteful disrup- 
tion caused by fire and related haz 
ards. With their cooperation, which 
we expect to get, there is no reason 
why the bad loss experience of the 
past year will not be quickly re 


versed. 


Other Lines 


James F. Crafts, president, 
Firemen's Fund 

A significant development in 
ocean marine during 1955, as it re 
lates to our cargo writings, was 
legislation by the United States 
Government regarding foreign 
trade shipments. [t is now required 
that all commodities financed by the 
International Cooperation Adminis 
tration be insured by domestic com 
panies when shipments are destined 
for countries with regulations and 
rules that discriminate against our 
American insurance market. This 
action represents an important step 
toward correction of the unfair, na- 
tionalistic marine insurance prac 
tices of some foreign countries that 
prohibit both the exporter and im 
porter from purchasing insurance 
in the market of their choice 


W. L. Cobb, president, 
Northeastern Insurance Co. 

A year ago we took an optimistic 
outlook with respect to operation 
in 1955 and are gratified that th 
results have justified our optimism. 
The competition is extremely keer, 
with the prolonged course of profit 
able operations in the reinsurance 
field encouraging increased cost 
reduced rates and explorations in 
ways and means to take advantage 
of the present profitable cycle. This 
ignores the preceding long period 

Continued on page 60 
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Yt, Jrusl 


IS NOT RESTING ON ITS LAURELS 


Although its producers have long enjoyed the competitive 
advantages of 

Low Net Costs 

Flexible Settlement Options 

Net Level Premium Reserves 

A Strong Surplus 

ally mproving its net cost position and 

ew and progressive contracts which have decided 
There are still a few agency opportunities open 
for developing new territory and in replacing 
veterans who are retiring after long years of 


ccessful service Mutual Trust operates in 


E | Cal., Conn, ta. tll, Ind, Mass, Me. Mich 
FiTABL | a 
pRO AGENCY ( Mine N. Y.N. DO. Ohio. Ore 


Po. R_ 1. Vt. Wash., Wis 


Yl frist 


LIFE INSURANCE COMPANY 
135 %. Le Salle Street, Chicago 
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EXCLUSIVE 
for Jefferson Standard agents 
A registered trade mark, Mr 4 i 


Uh to) Fi 
Jefferson Standard alone Mr. 4°) at 


tracts attention and interest, prompts que 
7. (a) ions and stimulates comparison. Mr 
! ymbol of the highest rate of interest 
id by any major life insurance co 
fividends and policy proces left on 
it to provide income. Mr. 4 i 
ther BIG PLUS enjoyed only by 


rson Standard agents 


ellerson Xfandard 


@ LIFE INSURANCE COMPANY 


Home Off ce, Greensboro, 4 C 
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unprofitable re ilt which Can 


ny re-develop following a course 
of rate cutting, rising costs, and 
terms and conditions, to 


Wit rn 


general 


hardened 
ay nothing of catastrophe 
precautionary view in thi 
direction, we are optimistic as to 


the outlook for 1956, which we be 





MANCHESTER, 


will continue the profits 


we are now enjoying. 


Automobiles and 
Competition 


Murray D. Lincoln, president, 
Nationwide Insurance Company 
The bad casualty 
in the main, a reflection of two di 
the whole in- 


2,500 


situation was 


turbing trends felt by 
First, 


more traffic death 


there were 


in America than 


YES, CONSTANTLY ON 
GUARD... 


is the local independent 


tock ympany insurance 
rae 
Thoroughly reliable, 


agent 
nstant available, he 
y 


ever rea ly to serve your 


need. His 


every insurance 


counsel can be relied upon 
f 


| 
ot all times. 


HAMPSHIRE 
INSURANCE 
COMPANY 


NEW 
FIRE 


—-—-—----+ 
GRANITE STATE 
FIRE INSURANCE 

COMPANY 


NEW HAMPSHIRE 


1954, and the ten-year decline in 


accident rates took a turn for the 
vorse. At the: 


more youthful 


vide the most 


ame time, more and 


drivers—who pro- 


infavorable accident 
experience taking to the 
road If I re: the 
youthful 


Keep growing 


pop i] 


ation fig- 
drivel 
This is 
the problem that troubles us most. 
vholders, 


bodies all 


ire right, thi 
group will 
Insurance 


Parent poli 


and government must 
work together—toward better traf- 
licensing laws, 


fic control better 


better driver education 


James F. Crafts, president, 
Firemen's Fund Group 

An increasing percentage of au- 
tomobile insurance is going to spe- 
cialty companies who sell their se 
vices through salaried employees 
independent 


stock 


The merchandis- 


rather than through 


agents representing capital 
agency companie 
ing techniques employed by this 


competition have been successful 
Also a 


like growth are underwriting prac- 


sisting in their mushroom 


tices and claims procedures that are 
not compatible with the selling and 
methods of our type of 
These 


be equalized if the 


servicing 
must 
stock 


companies and their agents are to 


company advantages 


( apital 
their dominant 


recapture position 


in the automobile insurance field 


Ben M. Butler, general manager, 
Western Adjustment & Inspec- 
tion Co. 

The conditions in the 
automobile field are reflected in the 
Notwithstanding 


a reduction in the number of cases 


unstable 


salvage returns 
and the losses involved, the salvage 
3,024 


cases produced a recovery of 


return has increased. auto- 


mobile 
$483,777 in 1954 as 


2,884 cases and a recovery of $531,- 


compared with 


1955 indicate 


This 


constructive 


would 
total 


being more economical to 


162 in 
more 
1955, it 


replace than to repair 


losses in 


John A. Diemand, president, 
North America Companies 

The competition of direct writers 
in both fire and casualty fields re- 
mains one of our major problems. 
Decrying their activities will not 
lessen the volume of premiums they 
write. Every industry, service or- 


ganization or business is endeavor- 
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ing to reduce the cost of distribu- 
tion, and the same philosophy must 
apply to the business of insurance. 
If ever there was need for our busi- 


ness to agree on principles, it 1 


now else the direct writel will di 


vide and conquel The loss ot 1 
large percentage of new busines 
by the stock companies cannot 


tinue forever without mortal e 


Other Lines 


G. D. Mead, president, 
Glens Falls Companies 


It was not surprising that the 


workmen’s compensation loss ratio 


was less favorable for 1955. Such 
a trend was quite generally antici 
pated because compensation bene 
fits schedules were broadened while 
rates were being reduced such 
opposing trends are not unusual in 
the insurance business where rates 
have a tendency to lag behind cur 


rent experience 


John A. Diemand, president, 
North America Companies 

The Indemnity Company was the 
first American insurance company 
to underwrite exposures arising out 
of operation of a utilitarian nuclear 
reactor. The submarines Nautilus 
and Sea Wolf were the risks so un 
derwritten. The principal fire and 
casualty companies are prepared 
to pool their nuclear energy com 
mitment This company’s report 
gives an indication of our interest 
in this subject by setting up sub 
stantial special reserves against 


this new form of exposure 


Charles L. Phillips, president 
and board chairman, 
U. S. Fidelity & Guaranty 

The major segment of the surety 
bond business is derived from pat 
ticipation as surety for the con 
struction business Heavy con 
struction attained a high level of 
activity in 1955 and our premium 
volume grew in pace with it. The 
increase of construction during the 
last decade bespeaks the general 
ability of contracting concerns to 
enlarge capacity and do accurate 
planning At the same time, the 
great amount of such work to be 


done has inspired the creation of 
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organizations, re lor etfect of 


per cent I l ( 1 ( atio is apparent 


DUSINE 


Investments, Office Notes 


Charles L. Phillips, president 
and board chairman, 
U. S. Fidelity & Guaranty 

As pointed out in the report 
1954, rates of Federal income 


curred on investment in 


work a necessity to , om vary considerably with the 


vhich fores 1 ice ( ‘curity providing the in 


profit loading 0 Continued on page 62 


| PROOF 
| OF PERFORMANCE 


Occidental Life last year placed more 
than a billion dollars of new Ife 
insurance on its books for the second 


consecutive year 


Business in force increased $842,769, 806 
for the largest such gain in our nearly 


50-year history 


Total life insurance in force advanced to 


$6,094,475,790 


This, we believe, is the surest proof of 
performance the most convincing 
evidence that the company continues to 


deliver under its institutional pledge to 
Zive 


“More Peace of Mind Per Preminm 


Dollar - 


WE PAY AGENTS LIFETIME RENEWALS T ST AS LONG AS 





1955 Statements: Fire 


Continued from page 61 


ome; the highest, 52 per cent ap 


plying to interest received from 


U. §. Treasury and corporation 


bonds, while interest from state 


and municipal bonds is tax-exempt. 
These differences in rates of in- 


come taxes continue to be a domi- 


nant factor in the determination of 
investment policy 

Operations in recent years have 
resulted in substantial reduction in 
the rate of income tax applicable 
to investment income. Three years 
ago the rate (excluding real estate 
income) was 26 per cent; for 1955 
this average rate was 15 per cent. 
Thus in 1955 we retained 85 per 
cent of this 
with 74 per cent in 1952. 


income, in contrast 
The net 
before-tax income from investment 
securities for 1955 was 12.9 per 





rT) 
We Deliver the Service 
ai 


that helps you serve the Buyer... . 


Our agents know Phoenix of London Companies help them 
to serve the insured. Phoenix of London Group also offers 
agents service “extras” in sales aids, prompt claim service 


and adept field assistance. We invite your inquiries. 


PHOENIX OF LONDON GROUP 


55 Fifth Avenue 


New York 3, N.Y 


| am interested in learning more about your Group. No obligation, of course 


Name 


Address 


City 


State 





Phoenix of London Group 


55 FIFTH AVENUE * NEW YORK 3, NEW YORK 


PHOENIX ASSURANCE 


cO. OF NEW YORK 


COLUMBIA INSURANCE COMPANY 
UNITED FIREMEN’S INSURANCE CO 


LONDON GUARANTEE 


& ACCIDENT CO.,, ltd 


THE UNION MARINE & GENERAL INSURANCE CO, ltd 


cent greater than that for 1954, but 
the net after-tax income showed an 


increase of 16.5 per cent 


Frederic B. White, president, 
Bituminous Casualty Company 
An important part of top drawer 
attention is speed. To this end, 
for instance, we have adopted the 
photocopy system to facilitate for- 
warding reports to the home office 
and, wherever acceptable, to indus- 
trial commissions Sesides speed, 
operating economies and unfailing 
accuracy have resulted. Other ex- 
amples include the adoption of an 
&-part color-coded information 
card permitting branch office prepa- 
ration for our entire claim proc- 
essing system and eliminating a 
100 per cent duplication in the 
home office. Time is saved, tran- 


scription errors eliminated, and 


economies effected 


G. Stubington, president, 
Western Assurance (Toronto) 


It is an anomaly that in a period 
of general commercial prosperity, 
the insurance business is experi- 
underwriting 


encing diminishing 


profits. Undeniably there are too 
many mouths to feed, the capaci- 
ties of the great markets in Lon- 
don and New York probably having 
This 


position is aggravated by the ex 


doubled in the last ten years 


pansion of local markets elsewhere, 
national companies demanding an 
ever-larger share of available busi 
ness. 

This is not a new story, but one 
repeated in long cycles in the cen- 
In the 


governs, 


turies of insurance trading 
long run, profit-and-loss 
and those companies insecurely fi- 
nanced or immaturely managed re- 
tire or reform their practices. The 
insurance business of the world is 
still dominated by companies with 
the wisdom and experience of the 
years to guide them 

There never was a period of more 
rapid change in the insurance busi- 


offer- 


ing wide cover under comprehen 


ness than the present. It is 


ive forms of contract, simplifying 
policy forms and procedures. At 
the same time, marketing processes 


are altering 
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Company Notes 


Continued from page 30 


par value to be offered at $40 a 
share. The new stock will carry 
an annual dividend rate of $1.75 


a share, payable quarterly. 


Barry and Eaton Mutual, Char- 
lotte, Mich., has 
Michigan contracts of Western 
Mutual Fire, Columbus, Ohio 


taken over 


Educators Mutual is taking steps 
toward entry into the life field 
The company hopes to offer a 
limited portfolio of life policies 
by fall or winter of this year 


Fairview Mutual Fire has been 
dissolved by Francis R. Smith, 
Pennsylvania’s insurance com 
missioner, and ordered to liqui 

date its business 


Fidelity and Guaranty Underwrit- 

ers, Columbus, Ohio, subsidiary 
of U. S. Fidelity and Guaranty 
will broaden scope of operations 
by increasing capital funds to 
$2,500,000 and authorization to 


write multiple line busines 


Continental Casualty = directo 


voted to increase capital from 
$10 to $12.5 million, by tran 
ferring $2,500,000 from surplus 


and issuing 500,000 additional 
fully paid hares $5 par value 


*Ae h 


Fireman’s Fund and Founders In- 


surance are di 


dot Gist 

“| find that hard to believe, Sir. You 

mean this is the first time you've ever 

been (puff, puff) approached by an in- 
surance agent?" 
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Johnson and 


Munich Reinsurance, 


on which Fireman’s Fund would 
offer to exchange stock for is 
sued and outstanding shares of 
Founders. It was anticipated 
that any offer would be contin 
gent on acceptance by holders of 
80 per cent of Founders’ issued 
and outstanding shares 
Glens Falls insurance has estab 
lished a new multiple risk de 
partment as part of the fire un 
derwriting division at the home 
office. The unit, under Charle 
Kk. Aubrey, manager, will coordi 
nate underwriting and develop 
ment of mercantile block and 


other multiple risk contract 


Guaranty National Life and South 
west American Life have an 
nounced plans for merging the 


firms, pending stockholder ap 


proval. The new company will 
have more than $12 million 
urance in force and net as 


in excess of $1,400,000 


Intermountain Casualty, Colorado 
Lawyers Fire and Casualty, 
Alabama; Missouri Union Insur- 
ance, Clayton, Mo., and Town 

Mutual, 

have been approved for member 

hip in the Natior 


of Independent In 


and Country Indiana 


Higgins, interna 


tional insurance organization 
na announced it enti nt 
with the 
offices in Rio de Janeiro na 
» Paulo 


th America opening 


The London Group ha 


litiple perils depat 
tep toward more effic! 
Vriting of mercantl 
other multiple risk 
Hoyt a istant 
upervi e the 

vork closely 


fire inderwr) 


Maine Fidelity Life | 


licensed to do busine 
mont and the District o 


Dia 


4a German i! 


lrance Companys Wid licensed 
New York tate at the end of 
year { manayer 


Continued on page 64 
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/ Pacific 


BRANCH OFFICES 


SEATTLE — SPOKANE — TACOMA 
YAKIMA — BOISE PORTLAND 
LOS ANGELES — SAN FRANCISCO 
SACRAMENTO — FRESNO 
SALT LAKE CITY 
KANSAS CITY, MISSOURI 


CHICAGO 
UNITED_PACIFIL 


PACIFIC 
by fs, Aly en 
Insurance C ompany 


HOME OFF GE + Tacoma 
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For your convenience . 


card on page 74 of this 

used to obtain addi 

tional information about the items 
which are followed by card numbers 
in both the Products and Services 


and the Contracts and Policies de 


partments 











THE OLDEST INSURANCE 
COMPANY IN THE WORLD 











Company Notes 


Continued from page 63 


Munich Manayement 


tion and U. S. trustee is J. P. 


( orpora 


Morgan and Co., Inc. 


Mid-Union Indemnity Company, 


recently 


Ii] » Wa 


zed as a direct writing firm for 


Elgin, organ 
trucking and transportation in- 
surance. Keith W Stewart | 


president 


Prudential has established re 
gional headquarters at Hemp 


tead, N. , to 


and service operations of its dis- 


supervise sales 


trict agencies throughout east- 
ern Long Island. Edgar M. 
Wachtel has been named direc- 
tor of agencies for the area 


Lincoln Income Life, 
Kentucky, has 
weekly-premium-debit business 
of Time Life and American 


Family Life, both of San An 





Coverage; 


mitted. Please write to 


READIN G e 


All forms of Casualty, Surety, Fire 





for More 
for Protection 


NEWEST of the multi-peril insurance forms, 
the Mercantile Block Policy insures merchandise 
stock, furniture and fixtures for retailers, wholesalers and 
distributors. MBP replaces, in ONE convenient policy, 
insurance coverages which usually require six 
or more separate policies. (1. Fire and Extended 
2. Merchandise Theft or 
Burglary; 3. Merchandise in Transit; 
4. Sprinkler Leakage; 5. Water 


Damage; 6. Salesmen's Samples) 


Advertising circulars, blotters and return mail 
cords are available on request for agents in 
states where the writing of the MBP is per 


Lita reolt CEL ( Ca. 


Oo mM 
PENNSY¥YLiv aANMEA 


Marine and Accident & Sickness Insurance 


for Better 


A S “ 
ee.” 


SLMS 


A N Y 


Louisville, 
purchased the 








tonio, Texas, and the American 


Empire Life, Austin, Texas 
Phoenix Insurance stockholders 
approved an amendment to the 


company charter to increase the 


iuthorized capital 


maximum 
from $20 to $50 million. Also ap- 
proved was the merger of Great 
Eastern Fire of White Plains 


into the Phoenix. 


Security-Connecticut Life recently 
started to write policies in Ari- 


Zona, 


stockholders voted 


capital ac 


Southland Life 
an increase in the 
count of $1 million, making a 

total of capital and surplus of 

$7,500,000, plus a special volun- 
tary “contingency reserve” of 


$1,167,649.9% 


Stor kholders 


have approved increase of capi 


Southwestern Life 


tal stock from $5 million to $7,- 
» 


100,000, with transfer of $2 


500.000 from unas signed surplus 


to capital stock account. As a 
esult tockholders of 
March 12 will receive one addi- 
tional share for each two held. 
The firm will issue 250,000 new 


record 


hares of stock, with par value 


remaining at $10 


Anchor 
payable 


DIVIDENDS: Quarterly 
Casualty, $.25 a share 
at close of quarter; Fireman’ 
Fund $.45 a share payable April 
16 to stock of record March 30 
Home Insurance, $.50 a share 
payable May 1 to stockholders of 
Maryland Casu 
alty, $.37'% a share on common 
stock payable April 20 to stock 
holders of record March 30 
Other North America Com 
panies, $.62'4 a share payable 
April 16 to 
ord March 29 and a 20 per cent 
stock dividend payable May 18 
at rate of one for five shares 
held bv stockholders of record 
April 13; Southland Life, raised 
to $1.35 a share payable to stock 
holders of record March 2 and a 
50 per cent stock dividend pay- 
able to stockholders of record 
March 2; Southwestern Life, 
$.40 a share payable July 13 to 
stockholders of record July 9. 


rec ord Ap il y he 


tor kholders of rcC- 
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UNITED STATES 
CASUALTY COMPANY 





American Equitable Assurance Company 
of New York 
Organized 1918 

Globe & Republic Insurance Company 
of America 
Established 1862 

Merchants and Manufacturers Insurance 

Company of New York 

Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Home Office 
S Ne k Cit 
a & Reynolds, * 60 John Street ew Yor ity 


MANAGER Casualty - Fire - Marine - Surety 
92 William Street, New York 38, N. Y. 
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STATE WoRKMEN’S INSURANCE FUND 
OF PENNSYLVANIA 


19 SOUTH SECOND STREET © HARRISBURG, PENNSYLVANIA 


Financial Statement as of December 31. 1955 


LIABILITIES 
Cash in Banks $ 179,570.81 legal Keserve for 
Unearned Premium > 650,190.00 
sonds Amortized Value 12.804,937.09 Compensation Claims 6.449. 58K.9] 
estimated kxpense Investigation of Claims 372,479.45 
Stocks 50.000.00 Deposit Premium $72. 457.44 
| > 993 Credits to Poleyholders 227 256.98 
Mortgages {egular 2,923.61 
rtgas & Keplacement Checks 1.127.452 
. s ray . 7? Sy 
Mortgages (F.HL.A 335.225 36 Ke-Insurance Payable 1220 
Meadville Housing (Lorp 6/40 
oluntary Keserves 
Premiums Outstanding 
7 (Catastrophe 1.000,000.00 
90 days old or less 105,253.27 : 
Contingencs 1.000,000.00 
Accrued Interest 91,131.01 Surplus 4,440,639.96 


POTAI ADMITTE $13,622,041.15 POTAL LIABILITIES $13,622. 041.15 


STATE WORKMEN'S INSURANCE BOARD 


TOTAL DIVIDENDS PAID $14,620,034.93 
TOTAL LOSSES PAID $92,667 609 13 
TOTAL PREMIUMS WRITTEN $140, 830,328 44 


DIVIDENDS PAID TO POLICYHOLDERS NON - ASSESSABLE 
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Loss Ratios Steady 


Continued from page 32 ; 
crease in the amount of 
they are writing. Net 
written for the stock 

miums earned from 53.4 per cent 
in 1954 to 49.4 per cent in 1955 from $3,400,839,095 in 

The reciprocal organizations had $3,720,915,904 last year 
aggregate losses of $19,079,241 last 
year ($20,165,321 in 1954) and a net premiums written 
loss ratio to premiums earned of 
17.7 per cent (50.8 per cent in 


578,344 in 1955 


One cause of the increase in ex- 
pense figures for these insurance 
companies is a corresponding 
insurance 
premiums 
companies 


went up more than $300 million, 


1954 


Among the mutual companies the 
increased 
from $513,985,461 in 1954 to $544,- 
Written 
miums for the reciprocal organiza 


pre- 





PAciric 
INDEMNITY ComMPANY 


$450 WILSHIRE BOULEVARD 
HOME OFFICE: LOS ANGELES 


Financial Statement—December 31, 1955 


ASSETS: 
(ash in Banks and Other $ 4.103 


Bond 


United State Government $19.600.314.96 
Canadian Government 


State, County and Municipal 


93 000.00 


7. B91 844.09 27.585 


Stock 
Public Utilitie 
Public Utilitic 
tank and Trust ¢ ompany Common 839.619.00 
Industrial and Miscellaneou 
Industrial and Miscellaneou 


Preferred » 1.913.985.00 
Common 2? 961.069.50 
Preferred 1.526.727.00 


Cammon » 707.005.75 15.948 


Premium in Course of Colleetion 1.265 
Due from Rein ing 


Vocrues 


Companie 199 
Interest 
Foran Apmitren Asses 

LIABILITIES 
erve lor Lo ‘ ind Lo $18,736 


11.975 


| Apenise 
erve for Unearned Premium 

erve for Taxe 

Dividend 
Dividend 


erve for Polieyholdet 


rve tor Stockholdet 


Potal Liabilitic 
Capital $ 2.400,000.00 


Surplu 17.307,024.12 


Surplu regards Polieyholdet 


Porat 





1244.3 
288.006.43 


326.91 


159.05 


106.25 


195.10 


A935 


147.074.12 


61.00 
82.17 


7 OO 


156,000.00 
I Liabilitie 141 : 


40.04 


except Capital 32. 541.956.64 


19,707.024.12 


LIABILITIES $52.248.980.76 








tions went from $40,481,674 in 1954 
to $40,540,442 last year. 

Assets for the 437 stock fire and 
marine companies, according to 
THE SPECTATOR’S 1956 Fire Index, 
rose slightly more than a billion 
dollars and topped $10 billion for 
the first time. The aggregates 
showed total admitted assets of 
$10,036,035,587 for Dec. 31, 1955 
On the same date in 1954 the asset 
total was $9,034,431,141. 

At the same time, liabilities for 
these stock companies 
$4,547,721,250 in 1954 and $4,824,- 
309,995 last year. Unearned pre- 
mium reserves increased over $200 
million, rising from $3,121,315,256 
in 1954 to $3,338,745,386 in 1955. 


Surplus to policyholders for the 


reached 


stock companies had an even larger 
rise of $800 million from $4,486, 
709,891 in 1954 to $5,211,725,592 
last year 

The floods, fires and accidents 
did have some effect on the various 
lines of insurance as written by the 
stock companies. The ratio of writ 
ten premiums to paid losses (ex- 
cluding adjustment expenses) for 
Inland Marine went up a point 
418.5 per cent in 1954 to 49.5 per 
cent in 1955. This probably indi 
cates some flood losses since inland 
marine coverages are often writ 
ten for “all risks.’”’” The classifica 
tion “other allied fire lines’ also 
showed an increase in loss ratio 
57.9 to 79.8 per cent—because pre- 
written declined about $2 
1955 


miums 
million between 1954 and 
while losses paid increased by a 
These “other allied 


listed sepa 


similar amount 
lines” were formerly 


rately as “tornado,” “sprinkler,” 
and “explosion, riot.” 

An innovation in this year’s Fire 
Index aggregates are two new lines 
for ‘‘Homeowners” 
“Multiple Line N.O.C.”’ 


wise Classified 


policies and 
(Not Other 
These two have 
been introduced to show results on 
the new dwelling policies that in 
clude both fire and casualty cover 
Multiple Line NOC showed 
a ratio of written premiums to paid 


ages. 


losses of 12.7 per cent on a pre 
mium volume of $59,520,141. Pre 
miums in the Homeowners line 
were $9,525,758 with a loss ratio 
of only 6.4 per cent The figures 
for these two lines would not in 
dicate the true volume for the new 


multiple line contracts since some 
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companies are still alloting those 
premiums and losses to other classi 
fications. 

The total of 
straight fire line 


premiums written 
in the continued 
to decline in the stock company 
aggregates. Fire premiums for 
1954 were $1,207,025,296 against 


losses of $555,831,983 [In 1955, 


with a larger number of compa 
nies included in the aggregate, fire 
premiums were $1,208,157,347 and 
losses paid $551,330,523 
Premiums written in the ex 
tended coverage line rose to bal 
lower 


ance the straight fire vol 


ume. Thus despite higher losses 


paid, extended coverage showed a 
drop 


storms in 1954 had 


in loss ratio. The severe 
caused this 
ratio to reach 63.4 per cent. For 
1955, the stock 


brought that ratio down to 60.7 


companies had 
per cent. Premiums written in ex- 
tended were 
$427,273,824 and losses paid were 


$259 355 616 


coverage last year 


B. |. Ratio Up 


The high rate of automobile 
accidents in 1955 did have a seri 
ous effect on results on two out of 
three auto lines written by the fire 
and marine companies. Both the 


Bodily 
Damage 


Injury and the Physical 


liability lines showed ap- 
preciable increases in losses paid 
and the ratio to premiums writ 
ten. Auto B.I. ratio rose from 35.2 
per cent in 1954 to 42.2 per cent 
last year. B.1I. premiums increased 
from $165,854,868 in 1954 to $198,- 
$97,799 last year. Los 
the B.I. line were $58,332,158 in 
1954 and $83,974,081 in 1955 
Auto Liability (P.D 
imilar rise. The ratio of written 


ses paid on 


showed a 


premiums to paid losses went up 
39.4 per cent in 1954 to 44.0 
per cent last year 


from < 
Losses paid 
creased from $34,653,134 in 1954 
to $46,261,734 in 1955. P.D. pre 
miums last year were $105,095,517 
compared to $88,045,941 in 1954 
In the third auto line, Auto 
Phy sical showed 
increases in both losses paid and 
vritten, but the 


Damage imilar 


premium ratio of 


those two fig ire 


dropped from 46.1 
per cent in 1954 to 43.4 per cent in 
1955. Written premium wer 

25 in 1954 and $943, 


‘al Paid losse in 
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ed from $394,131,345 in 1954 
to $410,095,167 in 1955 
I'he loss ratio for 


written by these 


workmen's 
compensation, as 
137 stock companies, showed the ef 
fect of a $10 million rise in losses 
paid. In 1954 losses paid were 37.3 
per cent of premiums written; in 
1955 they were 41.6 per cent of the 
premiums. Premiums in 1954 were 
$60,421,165 compared with $79, 
154,724 in 1955 

Although the 


es paid to premiums 


overall ratio of 
written 
‘or the stock companies, slid from 
17.2 per cent in 1954 to 46.3 per 
cent in 1955, several more line 


howed increa rather than de 


creases in this ratio For instance, 


group accident and health for these 
fire companies had loss ratios of 
93.0 per cent in 1954 but 60.6 per 
cent in 1955. In aircraft physical 
damage, this ratio went from 43.7 
per cent in 1954 to 47.6 per cent 


+ 


la year Fidelity, surety and 
burglary and theft all had an in 
crease in the ratio of losses paid 
to premiums written. For fidelity 
the ratio went from 20.9 per cent in 
1954 to 26.4 per cent in 1955. In 
urety the ratio was 13.1 per cent 
in 1954 but 24.1 per cent in 1955 
1954 ratio 


per cent and was 


In burglary and theft the 


36.0 per 
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SURETY—FIRE—CASUALTY 


NEW YORK 38, N. Y. 
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In uranee Compat 
America is one of the 
ing markets for rein 
is the oldest stock 
insurance co 
leader hip 
cial ‘ ipact 
held and i 
ba ed upon it 

Among the 
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Bringing Stability to Your 
REINSI 


REINSURANCE DEPARTMENT 


NORTH AMERICA COMPANIES 
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PRODUCTS 


TO SAVE TIME AND MONEY FOR 


SERVICES 


USE REPLY CARD ON PAGE 74 


For additional free information on one 
or more of these items, detach the reply 
card. Circle on it the number or num- 
bers corresponding to the figures listed 
after each item in which you are inter- 
ested. Fill in the blanks with your name 
and address and drop the card in the 
mail 

This reply card is not an order blank. 
It merely tells the supplier that you are 
interested in receiving without obligation 
more information about his product or 
publication 











Flexible Plan to Training 


A new program of development 
and training for the agent during 
his first year in insurance was an 
nounced recently by the Life In 
surance Agency Management A 
ociation 

The Agent De 
yvram includes all the textbooks 


velopment Pro 


and working tools needed by both 
the agent and the trainer. Con 
tained in a Work 
rials designed to develop follow 


sook are “mate 


through by assisting the agent 
in making practical day-by-day 
application of principles in the 
texts.” 

Guide tells the 


trainer what to cover, how and 


The Trainer's 


when to cover it and how to follow 
through. A flexible program, the 
Agent Development Course can be 
individualized in terms of charac- 
teristic needs and objectives of 
different 
LIAMA. 


For Further Information Cirele 34 on Card 


companies, said the 


Nameplate in Plexiglass 
Handsome nameplates for the 
desks of executives or office work 
ers are now available from the 
Physically 


ates. 


Handicapped Asso 


Black plastic with white lette) 
the nameplates have a clear plexi 
glass base. For one-half the pur 


chase price of the unit, eithe 


nameplate or base may be re 
placed if broken. 


For Further Information Circle 35 on Card 


Help Your Local Schools 

“Let’s Get Our Schools Ready 
Now” is the message of a booklet 
with the same name, published by 
the National Citizens Council fo 
Better Schools. 

The publication tells how local 
citizens can solve school problems 
short 


of overcrowding, teacher 


"The How and Why of a Town Inspection" 


Planning and conducting a community fire 


hazard inspection are described in “The How 
and Why of a Town Inspection,” published re- 


cently by the Texas Insurance Advisory As- 


oclation 


Author of the book, Jack Maguire, who is 
former public relations director of the Texas 


Association, has based the text on his experi- 


ences in helping to plan and conduct 
He explains 


than 30 Texas town inspections. 


more 


in detail how to make the initial plans, how to 


publicize them, how to conduct the follow-up 


and how to make the community benefit most 


from the work of the inspectors 


Materials for the publication were also sup- 


plied by fire safety associations and fieldmen’s 


associations in other states. 


For Further lLaformation Cirele 38) on 


Card 


Cover of Booklet 


INSURANCE 


age, new con uction, taxes, and 
Work by 


groups is 


communications state, 
community, and Civic 
detailed and data on your role as 
an individual is included. 

Also available is a how-to-do-it 
kit which contains the working 
“How Can We Discuss 
”” This gives 
tep procedure for setting 


guide, 


School 


Problem 
step-by- 
up a community or state meeting 
on education 


For Further Information Cirele 36 on Card 


Booklet Describes Envelopes 
A 36-page illustrated booklet by 
Direct Mail 


lists more 


Envelope 


than 1800 


Company 
envelope 
stocks, styles and sizes for practi 
cally everything that gets mailed 

The catalog includes an enve 
lope specifier that helps select the 
best size envelope for any given 
purpose in seconds, the company 
said. Also shown are 12 die cut 
self -mailer and multi purpose 
mallers as sampl 


For Further Information Circle 37 on Card 


Launching Bike Safety Program 


A comprehensive kit of mate- 
rials on launching a local bicycle 
safety 


available by Johnson and Johnson, 


program has been made 
surgical dressing manufacturers 
According to the firm, basic ele 
ments of traffic safety must be 


taught bicyclers of today who will 
be the automobile drivers of to 
morrow. 

Data on bicycle safety work in 
the classroom, the special riding 


course, the bicycle safety test, ap 


plication blanks, bicycle inspec 
tion sheet and model bicycle ordi 
nance all are contained in a Bicy 
cle Safety Program Manual. 
A 27-page brochure tells ‘‘How 
Leadership Support and 
Publicity for Your 


Bicvele Program a An 


Community’s 


Continued on page 70 


THE SPECTATOR 





wy 


a. ~~. 2". 


DON'T LET 
CARDBOARD FILES 
AND BOXES EAT UP 
YOUR SPACE...TIME... 
AND MONEY! 


Why use cardboard and space-wasting shelving 
when Diebold steel files COST THE 

SAME OR LESS? Safe-T-Stak Files can 

be stacked ceiling high locked together 1n rigid 


e 
Se wy eaten to MeO 
<2 te te *e*> 0 * ae 
SPD LOL LE . 
- 
et 


ate 


batteries They increase storage room capacity 
up to 100% and last a life-time! 


For general office as well as storage filing, 
many users have standardized on Safe-T-Stak Files 


equipped with sintered nylon bearings. Let us 


prove that Diebold Steel Files will enable you 
to file records faster and better ... save space, 
time and MONEY. Call your local Diebold 
representative for a free demonstration, 


or mail the coupon today. 


Get the facts about the country’s best 


record filing operations. 


... switch to DIEBOLD 


STEEL. 
STORAGE 
FILES 


Diebold, inc 
978 Mulberry Rd 
Canton 2, Ohio 


S 
” ‘ 
- Please send complete information about Safe-T.Stak files and 
a these FREE SERVICES 

1. Record Survey 3. Record Management Ma 

" y 2. File Room Lay-out 4. Record Destruction Plan 

rm 7 
r ' 

‘ a1 


978 Mulberry Rd., S. E © Canton 2, Ohio 


State 
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| COATSs 
/BURCHARD 


COMPANY 
Chicago 


Appraisals for Correct 
Insurance Coverage and 
Proof of Loss 


Depreciation Studies 
Property Ledgers 


4413 Ravenswood Avenue 
Chicago 40, Illinois 


STURGIS 
1885-G 


with scuff-proof, noiseless 
self-leveling fiber glass base 
for executives who like the 
comfort of a big back and seat 
of foam rubber over springs 


POSTURE 
CHAIRS 


THE STURGIS POSTURE CHAIR COMPANY 
Sturgis, Michigan 


)| Products and Services 


Continued from page 68 


identification card serves as cover 
for a sample booklet of accident 
reports and information. Sample 
posters are also included. 


For Further Information Circle 39 on Card 


Statistics, Satire Tell the Tale 


Grim statistics team up with 
humorous cartoons to tell the fa- 
tal story of automobile accidents 


“Fatal Falla 


1956 book of 


last year through 
les,” the Travelers 
treet and highway accident data. 
The thirty-page booklet includes 


information on deaths and acci 


Seu a le 
a ea 
aie 


4 Lad ban, 


That won't be necessary now! 


Page from ‘Fatal Fallacies" 


dents caused by automobile colli 
sions, careless driving, negligent 
| pedestrians and teen-age drivers 
Ted Key, creator of “Mabel” for 
the “Saturday Evening Post,’ 
illustrates the publication 


For Further Information Cirele 40 on Cara 
| 


| Motion Picture Driving Quiz 


A unique motion picture driv- 


ing quiz has been released by the 





public education department of 
the Attna Casualty and Surety. It 
behind-the- 


hazard- 


| tes an audience's 
wheel skill in a series of 
ous highway problems shown from 
the “driver’s eye” view through a 

* windshield. 

An innovation in highway safety 
films, the new movie is entitled 
“What’s Your Driver Eye-Q” and, 
said the company, is designed to 
meet the plea of many educators 


for a teaching medium which per 


participation by the viewer. 
A 36-page instructor’s 
outlining suggested class 


dures for using the film, has been 


guide, 


proce 


prepared for distribution to or- 
showing “What’s Your 


13-minute 


ganization 
Driver Eye-Q.” The 
film is available on a loan basis 


For Further Information Circle 41) on Card 


Coast-to-Coast Photo-Reporting 
Of special interest to house or- 
gan editors is a brochure telling 
how to obtain nation-wide photo- 
graphic reporting through Sickles 
field re- 


organi 


Service, a coast-to-coast 
porting and photography 
zation. 

The pamphlet describes cover- 
age by the firm of performance 


reports, testimonials, case studies 


and feature stories throughout 
the U. S. and foreign 
All details are handled by Sickles 
and the photo- 


graphs, captions, desired informa- 


countries. 


client receives 


tion and necessary releases com- 
plete in one package. 


For Further Information Circle 42 on Card 


Magnetic Viz-U-Lizer 
Traffic 


enacted and analyzed more effec 


accidents may be _ re- 


tively with a new magnetic “Viz 


U-Lizer.” Especially uited for 


driver education courses, the 


counter-style model is displayed 
on an easel for easy view of on 
lookers. 

T he device ] 


tions which may be 


made in three se 
interchanged 
to create various types of inter- 
sections. The reverse side of one 
replica of a 


section contains a 


modern four-lane highway with 


safety islands. 


Magnetic Viz-U-Lizer 


Designed with legs that retract 
¥ 


from 66 to 37 inches when the unit 
“Viz-U-Lizer’”’ 


vehicles, 


is dismantled, the 


comes with Li¢ model 
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traffic 


and other traffic equipment. 


pedestrians, signs, lights 


For Further Information Circle 43 on Card 


Telephone Reminder Ads 
Termed a highly effective 
of reminder advertising a 
ads, press-on stickers recen 
troduced by International Enter 
prises. 
The press-on stickers contai 


selected list of printed emergency 


Telephone Ads 


phone numbers and are 

enough to fit under the receive 
of any telephone. Custom-printed 
to order by the company, the ads 
also display the name, address 
and sales message of firm supply 


sticker 
| 


According to International En 


ing the 


terprises, the ads are of particu 
lar value to any organization 
which depends on a continuou 
customer relationship for repeat 
business. 


For Further Information Circle 14 on Care 


Specialists in Electronics 


Computing Consultants Ine., a 
new type of business organization, 
has been established to specialize 
in all phases of electronic com- 
puting. 

Its personnel] has had experi 


; 


ence in data processing, scientific 
computing, mathematical tech 
niques in business problems such 
as linear programming and game 
theory, plus tabulating and man- 
agement engineering. 


+ 


Computing Consul 
vey a business for 


electronic equipment, 


its feasibility and program the 
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determine 


security number, the check 


system. The firm also provide cial 


electroni services on its ¢ number, or some other misplaced 


premises for the company figure 

volume does not justify af The new designs call for a max 

electronic unit mum of six sizes that may vary 
» 


For Further Information Circle on it most 2'., inches in length and 
depth An- 


would Sper ity 


ess than an inch in 


other standard 


Standard Set for Checks 


Sandardization of bank checks 


heet sizes and weights normally 
Loc ke d by 
\ third set of standards lists 59 


features on the machine handling 


paper manufacturers 


will reduce excessive handling 


costs, according to the National 


Office 
This would also eliminate such cient » of 


Management Association of checks to make the most effi 
modern accounting 
Continued on page 72 


costly errors as “paying” the so 


Free! 


A unique booklet to help you 


sell partnership insurance 


Your clients will immediately recognize the advantages 


of Partnership Life Insurance when you show them 
Prudential’s motivating booklet, “Your Partner Can Be 


Your Downfall.” 


hac h ofits Re ( leverly illustrated pape s helps drive home 
the risks your clients run when they fail to protect their 


business against the death of a partnes 


If you want to pave the way for Partnership Insurance 


sales, send for your copy of this helpful sales aid today 


SP-44 


bHk PRUDENTIAL INSURANCE COMPANY OF AMERICA 


NEWARK, N. J 


| would like a copy of your booklet, “ Your Partner 
Can Be Your Downfall.” 


ADDRI 





prepares the proposal or figures the 81% by 14 inch legal size. The 


Products and Services 


rates. unit may be operated under ordi- 
For Further Information Circle 47 on Card nary room illumination and is 

adaptable for use with the Veri- 
Versatile Copier Makes Bow fax method of producing offset 


plates for office-type duplicators. 


Continued from page 71 


machine ate of all these Kastman Kodak has introduced 


standards accepted by the Amer For Further Information Circle 48 on Card 


a new Verifax Signet Copier, a 
ican Standards Association——-may 


be purchased from the NOMA 


implified low-cost photocopy ma 
chine that produces several copies \ & H Prospecting by Mail 


A kit of letters and materials 
to aid the agent in prospecting by 


For Further Information Cirele 46 on Card 


mail has been prepared by Educa- 

Tax-Free Disability Income A. tors Mutual. Entitled “Acres of 
“A provision of the 1954 Rey ' Diamonds,” the packet contains 
enue Code every businessman sample letters and forms to sell 
should know about is analyzed by non-cancellable guaranteed renew- 
an eight-page booklet “Tax-Free able income protection, disability 
Disability Income,” published by income protection and _ hospitali- 
SEE REE ee ee zation plans. Illustrated letters 
are included with a space for 


Service 9 . 
agents signature. 


Written by H R Adelmann, 
CL_U, the pamphlet, according to 


For Further Information Circle 49 on Card 


the firm, is a sure-fire interview 


producer in the sickness and acc! ' Sample Direct Mail Forms 
Verifax Signet Copier ; 
dent busine insurance market Samples of successful direct 


The publisher suggests use of of any document in one minute. mail promotion pieces are en- 
this publication in direct mail, as Less expensive than a standard closed in a kit entitled “Success- 
“conversation pieces,” and = as typewriter, the new copier han- ful Insurance Promotions” by 


something to leave while the agent ’s materials up to and including Sales Letters Inc. 





When in doubt ask 
North American Re 


THE reinsurance company 


NORTH AMERICAN 


AUTOMOBILE © © © FIRE & EXTENDED COVERAGE REASSURANCE COMPANY 


HOMEOWNERS eee — All FORMS CASUALTY 161 EAST 42nd STREET 
SURETY & FIDELITY BONDS ©¢e AVIATION NEW YORK 17,N. Y. 


NATION-WIDE CLAIM SERVICE 


REINSURANCE LIFE 


AMERICAN FIRE AND CASUALTY COMPANY EXCLUSIVELY “HEALTH. 


HOME OFFICE ® ORLANDO, FLORIDA 
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According to the 
design of these 
in that a pre-: 


the 


unique 


company 
letters is 
addressed reply card 
or envelope is attached by a stub 
to the back of the letter. When the 
reply card is addressed it serves 
window en 
The 


removal from 


as the address for the 
velope and the letter. 
legible without 


letter. 


card is 
the 
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Automatic Fire Detector 


An additional 
areas is the new automatic fire detector by 


the Falcon Alarm 
Company. Operat- ( - 
ing more swiftly bey, 


than ordinary sprin ' 


safeguard in sprinklered 


klers according to 
the firm, the detec- 
tor warning whistle 
pinpoints location 
of the blaze quickly € 
and reduces water 
damage by facilitat- 
ing 
tion. 


immediate ac- 


This model is also 
available for use in 
unsprinklered areas 
through Falcon de 
tector extensions 
which the 
whistle to be heard outside the protected 


permit 
area. Units may be installed in van-type 
trucks and trailers too, the company said 


For Further Information Cirele 51) on Card 


New Ink Shines in Dark 


A new writing fluid, introduced 
by the W. A. Sheaffer Pen 
contains a luminescent ad 
ditive that remains in the 
even though the writing is re 
moved by eradication or washing 
This newest contribution to bank 


Com 
pany, 
pape} 


tellers’ peace of mind permits easy 
when the check 
is exposed to ultra-violet light 
For instance, if a check originally 
written for $300 were 
eradication of the 
“ thousand,” 


detection altered 


altered by 
and 
the 


under 


“hundred” 
substitution of 
“hundred would 
the ultra-violet. 


show up 


Protection against water dam 


age as well as embezzlers is also 
afforded by the ink. 


water-damaged by 


new Susiness 


records fire 
restored 


ink. 


52 on 


fighting or floods can be 


if written with the new 
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Continued on page 76 
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veri 


PEERLESS 


Insurance OC omnfruny 


J 


KEENE, NEW HAMPSHIRE 


=T/ME5LIDE+ Developed for the insurance industry by an insurance 
man. 


15 DAY FREE TRIAL 


if request is made on your 
agency stationery. 


TIMESL 


vides th 
snort 


count, 
fhions, 


ONLY 
$4.75 


plus postage 


Complete in 


case with 
hairline i 
dicator an 


instructions 


IDE, a precision instrument, 
e fastest 


rate 


pro 
securing day 
rata 


method of 


and pro computa 


under annual policies 


WORLDWIDE 
Englan¢ 
tries, Hollar 

Japan 


transactions 


4 | TIMESLIDE COMPANY, INC. 
80 John St.. New York 38, N. Y 








4 


Card-and-letter files, under counter at David Marks Jr. 
Agency, allow access to materials for desk use and over- 
the-counter service 


Cashier's Department, the agency's service section, is di- 
vided from entrance and reception area by a customer's 


counter 


Art Metal EL-units accommodate 13 salesmen in one-third 
the space previously required by arrangement of conven- 
tional equipment 


Standard equipment by Art Metal has been tailor-fitted 
to meet special filing and storage needs of the Pension 
Department (below) 


ig??? * nn?” n' oe “Abie dlt 


Product Feature: 


Agency Finds Answers 
To Integrated Expansion 


XPANDING an office often leads to wasted efforts 

through sprawling, unwieldy operations. Careful plan- 
ning, however, can enable a firm to develop even more 
compact activities by integrated expansion. 

That’s what Art Metal Construction Co. of Jamestown, 
N. Y., was able to do for the David Marks Jr. Agency in 
New York City. This fifty year old New England Life 
agency, which grew up as pension trust consultants, wanted 
to expand its general agency operations and to bring in 
diversified business. Art Metal enabled it to make the most 
efficient use of its 8,000 square feet by special planning on 
the steel equipment needed. 

This planning made possible increased emphasis on in- 
tegrating the agency’s departments and allowing the work 
to flow along a natural course. Materials and documents 
were located as close as possible to the people who would use 
them. Work stations were “built up” around the functions 
their occupants were to perform. 

The “natural flow” starts at the reception area which is 
set off from the cashier’s department by a long counter. 
Here the agency meets the public, and all active forms are 
filed in the counter or nearby. A wall bank of five-drawer 
Letter Speed-Files was installed to hold all material re- 
quired in the course of normal transactions. 

Special use was made of the counter as a filing area. Here 
Art Metal arranged letter files with drawers of letter file 
width for a complete 3x5 card index 

In the general offices of the firm, the planning was able 
to eliminate much of the usual office “travelling” by supply 
ing one- and two-pedestal desks with drawer combinations 
organized to suit the activities of each occupant. 

In the Pension Department the planners designed equip 
ment for many special requirements. Space for the larger 
ledgers on each pension trust was provided by tailor-selec 
ting standard units with book shelves above a work space 
and cupboards beneath. 

Advantages of both advance planning and integrated ex- 
pansion are most noticeable, however, in the agency’s sales 
force office. Without sacrificing floor space, the planners 
gave each salesman a semi-private office equipped with Art 
Metal’s EL-Units. These occupy only 30 square feet each, 
but allow large work surfaces with places for accessories, 
machines, and working material. Each salesman has, be- 
neath this surface, files for correspondence and forms. Book 
shelves for rate books and reference material can be in- 
stalled on top. 

Pictured on this page are some of these features from 
the David Marks Jr. Agency, illustrating how this equip- 
ment can be fitted to suit not only current needs but also 
to allow facilities for expansion—integrated expansion. 
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NEW 77U/0-/@e 
by DR/-STAT 


makes photocopy processing automatic! 


now photocopying is EASIER 
BETTER 

FASTER 

LOWER COST 





Auto-Feed ts the only real advance in phot 
“Bright-Light™ system took the pl 
on the office desk 
With Auto-Feed, automat 
our hands and teed them through th 
speed. You cannot make an error 


mechanical 


in | 
automaticall pron i 

Like all Peerless Dri-Stat machines. the new Auto-Feed Dri-Stat 
copies more things better: letters, repair estimates or bids. branch 
office policy records, accident reports, court authorizations. official 
transcripts. death certificates, endorsements. policy applications, ete. 

{ 

? ! 

i if) 


Ask us to prove it/ 
PEERLESS |i nnanens 
ee” 
DRI-STAT 


] 
p> 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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Continued from page 73 


Case Studies of Data Processing 


Iwo case studie of integrated 
sing appear in the cur 


rent 43 ue of PSs 


data prot t 


public ation of 


the standard Register Company 
The experience of two divisions of 
i tire and rubber firm with paper 
work simplification is described 


Integrated data processing per 


THE 


90 JOHN STREET 


Other Bonds 


Common Stocks 


Capital Paid Up . 








Cash in Banks and Office 
Balances under 90 days 
Interest Due and Accrued and Other Assets 


Reserve for Unearned Premiums 


Reserve for All Other Liabilities 


Surplus Over All Liabilities 
Surplus to Policyholders 


data to be 
matically on any of a 


mits rewritten auto- 
variety of 
machines 


directly or by conver 


ion of the original form to an 
other machine language. 


For Further Loformation Cirele 59 


How Big Is Your Market? 


A new service for producers has 
been prepared by Fireman’s Fund 
Group. First 


booklets “How 


ket,” which describes two rapidly 


examples are the 
Big is Your Mar- 


yrowing areas—-Alameda and Con- 


UNITY 


FIRE ano GENERAL 
INSURANCE COMPANY 


NEW YORK 38, N. Y. 


JOHN A. HEINZE, President 
PAUL R. de MAGNIN, First Vice President 
GARDNER M. LOUGHERY, Vice President 
CHARLES W. REICHERT, Secretary 
GILBERT KINGAN, JR., Asst. Secretary 


Statement as of December 31, 1955 


ASSETS 


U. S. Government Bonds 


$3,404,465.77 
1,014,297.31 
2,149,451.70 
406,011.89 
186,424.11 
244,759.77 


$7,405,410.55 





LIABILITIES 
Reserve for Outstanding Losses 


$ 644,228.90 
2,133,631.18 
1,102,895.96 

$1,000,000.00 
2,524,654.51 





3,524,654.51 
$7,405,410.55 





investment basi Securities and cash carried 


e deposited for purpose equired by law 


tra Costa Counties in California 
and Cook County in Illinois. 

Specially designed for 
area, the booklets 
prospects in terms of 


eal h 
outline insur- 
ance sales 
new construction, retail sales, au- 
population 
ach 


intended as a sup- 


tomobile registration, 


growth and employment. 
publication | 
plement to field, claim and eng! 
neering services of the company 
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Hand Unit Scans Microfilm 


A unit for quick 
microfilm in aperture 
been announced by Filmsort Divi 


scanning of 


cards has 


sion of Dexter Folder Company. 
, 


The Micro-Midget measures 2°. 


by 1°24 by 5 inches. Usable in any 


light, the small reader makes pos 
ible examination of a section of 
an engineering drawing or othe) 
Aperture 


or unmounted film 


microfilmed document. 
cards, jackets 
are slipped into a slot under opti 
cal lens, which gives a four-time 
magnification 


For Further Information Cirele 58 on Card 


Insurance Market in Brazil 

“The Insurance Market in 
Brazil” is the title of a 
published by the U. § 


study 
recently 
Department of Commerce. Fourth 
in a series of similar country in 

studies, this pub 


booklets on Ar- 


gentina, Mexico and Switzerland. 


surance market 
lication follows 

Included in the study is data on 
insurance laws and regulations, 
organizational requirements, sta- 
tistics, restrictions on purchase of 
unadmitted insurance, and social 
insurance. Copies may be obtained 
for $.10 each from Superintendent 
of Documents, U. S. 


Office, 


Government 
Printing 
‘ie & 


Washington 25, 


THE SPECTATOR 





Package Policy for Tenants 


A new Tenants Form, designed 


to give inhabitants of dwellings 


and apartment 
houses the 


fits of 


bene 


package 


- 
ww 


rte 
[dsc lit 


policy, has been 
authorized for At 


lantic Companie 


In Connecticut 
Providing for 
usual needs on named 


perils 
basis, the form is planned as an 
endorsement for attachment to the 
Policy B only and 


modifies the policy to permit cov 


Homeowners 


erage of the following: personal 


property on premises, personal 
property away from premises, ad 


ditional living expense, compre 
hensive liability and medical pay 
ments. 

The policy may not be sued to 
a person eligible for a Homeown 
ers Policy, or who is the owner of 
his premises other than the ownet 
of a cooperative apartment 


For Further Information Cirele 265 


Policy Protects Whole Family 


A new plan of life insurance 
which protects all members of a 
family under one 
policy, with a sin 
ple inclusive pre 
mium, has been 
announced by The 
Manhattan Life of 

New York 
Developed te 
meet the needs of the younge) 
family man, forty years of age or 
less, the policy is known as the 
Family Plan Policy. Any 
included with 


their father and mothe) 


number 
of children may be 
inder the 
terms of the contract 

The principal amount of insu 
ance, usually on the father, may 
the main 
When the 
father is the applicant, he is in 


be on the mother if she js 
support of the family 


sured for $4,000 if one unit of the 
plan is purchased. His wife is in 
sured for $2,000 and each child for 
$1,000 
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Aids for Savings Program 


Newest addition to Lincoln 


tional Life’s line of sales aid 


the restvled Money Plan. Es 
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aye is en 
binder of 
Anothe 


closed j ‘ mose-leatl 


charcoal feature 


of the plan 


lide rule ( ale u 


lator which tells at a glance the 


rates and value Por 


a specific type 


of poi inder the pian howling 


all ages from 20 to 50 
Plans of 


insurance covered in 


lude Endowment at 65—-$5,000 





WHAT THE NUMBERS MEAN 


if you would like more infor- 
mation about one or more of the 
policies or lines reviewed here, 
circle on the card between pages 
74 and 75 the number or numbers 
following those items. Write your 
name and address on the card 
and drop it in the mail. 











lale and {0 


Annuit 


mium per month 


dowment 


female 
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Package of Protection 


Protection in package form 
now offered in a new policy b 
Boston Mutual Life The 


ic rate pe! thou 


“pac br 
insurance and include 
ia! extra benefit 
where applicable 
pany 


Benefit 


ETT 


Lik 


dak 


indemnity and, on some 
family income with disabil 
vaiver. If the policyowner does 
not want the entire package, the 
premium for any extra benefit may 
be deducted from the basic rate 
contract are 


Ordinary poli \ 


divided into two classes ‘Regu 
la under $2,500, and “Select 


‘y $2,500, with greater reduc 


premium rates for the 


Small Business Plan 
tate Mutual 
nounced a new 
ualty 


vith 10 to 24 employees 


Life has an 
liberalized group 
employe! 

Now of 


fered by the Group Division the 


plan for the 


policy contains new coverages and 


benefits at substantially lower pre 
mium rate aid the firm 


Phe policy i 


ite except 


available in most 
Oregon ] ) 
Florida pe 


vith the 


required in 
which integrate 

in California These 
casualty plan provide acro 
board employee benefit cove 
which may be combined with 


life, according to the con 
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New Group Coverage 


new program of group insur 


ance coverage for firms with 10 to 


4 employees has been announced 


Continued on page 78 





Contracts and Policies 


Continued from page 77 


by the Home Life, New York, as 
the firm prepared to expand in the 
group field. 

The Planned Security Benefits 
program is composed of the fol- 
lowing coverages: life insurance 
up to $10,000; accidental death 
and dismemberment; accident and 
sickness, and major medical ex 
pense insurance for employees and 
dependent 


For Further Information Circle 


New Contract “Tailor-Made” 


A tailor-made contract to fit the 
poli yowner’ needs keynotes the 
new “Pioneer” se 
ries, None ancella 
ble and Guaran 
teed Renewable to 
65 poli \ intro 
duced by Union 

t Mutual, Portland 
Maine. 

The flexible “Pioneer” offers 
ickness benefits for 12, 


Ip you 
- tctoy CaN hel} e 
“ie ytant ma! 


the frel 


um 


60 120 months, and accident 
benefits for the same duration a 
sickness, or for 2 years, 5 years 0) 
lifetime, depending on classifica 
tion. Total disability is the only 
required benefit 

Fight optional benefits are 
available, including Partial Ac 
cident; Partial Sickness; Trave 
Accident; Accidental Death and 
Dismemberment; Mi 
Hospital Expense; Surgical 
Accident Medical] Expense 


For Further Lofermation Cirele 271 


Non-Can Accident Form 


A non-cancellable 
teed renewable accident 


recentl Introduced 


most al ute 


Highlight of the forn 


combinations of benefit can 
old whereir ncome may 
{¢ red \ th Ol vithout AD & 


medical e 
els are 
1 
cenoose 


Also, chedule-type COR tra Cy 
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; 


eliminates necessity of endorse 
ments to provide benefits. And in 
come elimination periods allow 


reduced premium when desired 


Wor Further Information Circle 27 


Baseball and Softball Plans 


Baseball and softball t 


dent coverages are d 


Americ: 
Reading 


Described 


plan ) 
team and 
chool team 
Under plans 1 
$1.000 accident med 
which pa from tt 
und a $1,000 ac 
dismemberment provision 
Plan 3 allow $1.500 accident 
medical expense whicl ava from 
first penny and $1,500 accidental 


death and memberment with 


/ 


premium ing accord 


age groups 


For Further Information Cirele 


Contracts and Policies Notes 
ican United Life j ishe 

ing in the ABC or Automatic Bank 

Check plan to 

draft plan 


rhe 


premium pa 


policyholder 


ors Mutual has increased 
verage on its Long Term Non 
(an pole from 100 months to 120 
to make period a total 
General American Li 
olidated four different 
innultys poli yholde) 
forms into one Combin 
designed for prepara 
ern accounting machine 


Great Southern Lif nis an 


‘ 


nounced its entry into the ¥vroup 


pecifically to provide pro 


mn for employe groups of 50 
Group and pension covet 
in all their ramification will 
ade available 
aid the firm 


Indianapoli 


memobet 


» O00 


huey 


S1LO.000 


» O00 








How Well-Protected 


is Your Castle’? 


Your real property 
Additional living expenses while 
damage is being repaired 
Comprehensive personal liability, 
including medical pay ments 
mba these man hind ol 
Homeouners Poltey can 
ontract well within the 
erage home owner. In 
remium for the Home 
is considerably be than 
remium charged for the 


fisrevestint the same 


nned mdependent 

Ask him to show 

u castle the 

Your personal property and household des \ with Athanty broad 


goods ‘ omnes ‘ PVolu for le yet 


Business Established 1842 


THE ATLANTIC COMPANIES 
ao 2 sf 4 A l fal 4h 
ATLANTIC MUTUAL INSURANCE COMPANY 


CENTENNIAL INSURANCE COMPANY 
19 Wall Street « New York 5 


r ‘ } 


Marine, Fire, Inland Transportation, Yacht, Property Floaters, Automobile and Casualty Insurance 
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umvestments... 


By ERVIN L. HALL 


Partner, Davis and Hall Investment Management 


The Guessing Game and Its Pitfalls 


ELLO Kd. What the market 
H going to do?” You have heard 
that question endle times and 
might even have tried to answer it 
Actually there is no answer aside 
from a yue The market ebbs and 
flows like the tides, and to try to 
pin-point the future at any particu 
lar moment is most unrewarding 
Kven so the question is put every 
day and many people believe the 
know the answer—but, you will 
observe, not the experienced pro 
fessional investor 

Another cliche that ha beet 
yoing the rounds for many yea 
and leaving its imprint on many 
investors 1s that there is no stock 
market, as such, but a market of 
tocks. This reasoning ha ome 
merit in that it at least narrow 
the fleld from the whole market to 
a few individual stocks and recoy 
nizes that there is a considerable 
divergence in the action of individ 
ual stock even within the same 
ndustry, and certainly in relation 
to the market as a whole. But to 
concentrate on individual toc] 
and ignore the tock market 
Is just as dangerous a 
your faith in guessing the cycle 


All thi 


realm of investing. It also is indi 


however, is beyond the 


ative of the wide-spread _ belief 


that to buy common stocks is some 
to mak 


wort of a gamble-—a way 


RO 


ome extra money you are lucky 
The best proof of this attitude i 
the reaction of most people, both 
investors and non-investors, during 
With con 


outlook 


a period of prosperity 
fidence in the business 
eemingly well assured usually 
after several years of yood and 
improving busine the normally 
frequently 


careful investor will 


over-extend in questionable secur 
ties, and the now and then investor 
will buy almost any stock breathed 
to him with an air of confidence, 
by a friend or casual acquaintance 


When this era of 


uddenly appears 


yood feeling 
ends and busines 


oO have been on the down yrade for 


’ > 
Works ¢ fucker 


Oh, no sir, that's not fine print. It's an 
ink smudge. 


some time. the loss of confidence 


in the future of even the best of 
American companies is appalling 


Most everyone 


+ 7 


wants to be out of 
the market and have nothing mort 
to do with it. The previous exube} 
ance is looked on as a gamble and 
the cards are no longer turning up 


winning number 


No Quick Money Stock 


year 
funds, 
mon ' fu and simila 
fessionally managed funds s} 
teady growth, the once lowly com 
mon stock has become an accepted 
seyment ¢ il ortfolio 
and more !f 
importance © 
in the well managed compan! 
tne country prote 
interest ni n remove 
thought 
individual 
market or ck a stock that 


make them me quick moneys 


f 


f examples of 


Let take a Tew 
{ 


what happens to individual stocks 


and to the market as a whole under 


various condition 

Zack in 1949 when the market in 
yeneral wa n a down-trend, the 
owner! of tobacco stock were en 
joving good dividends and stability 
of principal. Late in 1953, however, 
and in 1954 due to the cancer scare 
which might have seriously affected 
tobacco stocks failed 
trong bull market and 
Here i 


an example of an industry that did 


earnings, the 
to follow H 


actually lost some ground 


well in a generally poor environ 
ment and ibsequently did poorly 
in a strong and confident market 


Another 
chemical as a group. Man 


xample could be the 


agement ases is good, the 
products are of the essential type 
and the product field lends itself 
to continued expansion. Earning 
however, do ate and 
periods of relat 

the | cS are apt 
trend 


follow yeneral market 


Any reversal in 


ever, 1 


the outlook, he 
que K] reflected 
mand for 

are usually in the forefront 
advancing market 

An individual S LOC k, however 
may disappoint, as did Dow Chem 
cal from 1952 to 1954. This com 
pany had difficulty bringing new 
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plants into pro 
development and 
penses retarded 
stock ist 
did not want 
and 


giamoul! 


lv 
produ ed 
OVS, a 
investment 
able 
Then th 
o-called grow 
people have 
la “a 
depend 
{ 


Prom 


rhe 


nized a ict 
yet a yood Il 
for the « xpected yrowtn and, if 


come about an appreciation 


gradually yg: moment 


may 
a respectable Income on 
vestment and thi may 
With your plan ry requirement 


or with the busin cle either! 


Comparing Companies 
Perhap an example 
Commercial Credit and 
Investment Company are 
panies engaged in more 01 
ame type of finance and 
sine Associates, howe. 


ounger and has made rapid 


inder an agyre ve manayement 


(ommercial redit 
peen In 

years, and 

tion. A compar! 
that Associa 
much more 

Veal a 

ime of Db 
earnings per 
that Assoc 
nigher price 
Commercial Cree 
the present price 
ent compared 


mercial Credit 
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of Prosperity 


a 


Continued on page 8&2 


It doesn’t take brains to crack a black snake whip over 
the heads of a sales force: no brains, just brawn 

American United Life’s sales plans are built on a 
partnership philosophy—on the cooperative idea that 
good men will sell a good volume of good business 1 
they are backed up by good merchandise, good tools 
and good Home Office assistance 

This sort of sales management has no use for a black 
snake whip The pressure here at American Wnited Lite 
is only a pressure of ideas! This accounts for the tingle 
of excitement and feeling of success that runs through 


the entire organization 





AMERICAN UNITED LIPE 


INSURANCE COMPANY 
INDIANAPOLIS , INDIANA 


ALL ORDINARY LIFE RMS @ FLEXIBLE PTIONS @ LIFE INCOME #® LOW NET 
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* PEN IR MAJOR MEDICAL © NON-CAN DISABILITY # SPECIAL 
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SWISS 


COMPANY 
OF ZURICH, SWITZERLAND 


Organized 1863 


REINSURANCE 


United States Manager 
J. K. BATTERSHILL INC, 


161 East 42nd Street 
New York 17, New York 


UNITED STATES BRANCH, ESTABLISHED 1910 














Metropulitan 
Fire Assurance Company 





PRO RATA 
TREATY REINSURANCE 


Contributes to 
Small Individual Losses 


as Well as the Large Ones 
Fire and Allied Classes 


33 Lewis St. Hartford 3, Conn. 
J. B. Carvalho, President 
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Continued from page 81 


not want much income, Associates 
may do that for you and the com- 
pany is considered by some as a 
real growth stock. But if you want 
present Income, Commercial Credit 
will do well by you and, assuming a 
favorable climate for loan com- 
panies, should come through with 
ome capital gain 
These example have been offered 
how the many cross currents 
that affect any investment program 
and, because of them, the futilit 
of talking of the stock market or a 
market of stock The stock market 
has its own waves and ripples as it 
advances and declines and individ 
ual stocks follow similar patterns 
although frequently, as the tobacco 
tock example disclosed, with no 
relationship to the general market 
The real answer to ‘“What’s the 
market going to do?” is a diversi 
fied list of common stocks in strong 
companie with favorable pro 
pect Obviously, if the prospect 
for the economy of the country be 
come dim or unfavorable, the 
tocks of the cyclical industrie 
uch as the steels, metals, railroad 


and motors, will not turn in as good 
results as industries that are essen 
tial to everyday life, ich as food 
companie utilities, some confec 
tion companies, like American 
Chicle, and possibly at present, the 
tobaccos. A diversified list will tend 


to balance the various factors tha 


may affect the business picture 


Guessing Inflates Ego 


The guessing game that so man 
enjoy in boom times tends to in 
flate the ego, not the pocketbook 
These boom times, incidentally, 
have a bad habit of ending and re 
minding us that prosperity can run 
‘to extremes that call for a second 
breath 

The market is going to “flue 
tuate,”” as the elder Morgan once 
said, so you might just as well stop 
isking what it is going to do. More 
thought given to your portfolio and 
less to what the market will do will 
pay off in dollars and—more im 
portant—-peace of mind 
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How's Business? 
Nineteen hundred 

proving itself 

agent to demon 

mousetrap. To 


Ing’ ; i ni ospect doo! 


Sinaia, MO@Ww Cngland... 


plan nd compet 


Ideals 

When Le 
is at any give 
one, somewhere 
most 
lower one’ 
to serve 
ideals for? 

The best 
any agency S 
seen in the face ts repress 
tives and express in their 
tion It j integrity With 
plete moral honesty there 
ultimate succe 
truth, you don’t } 


What vou said 


Ambition 
When an auyent 


strive to become 
of his communit isually en \ cocetens fama 
come the biggest A consuming 
desire to exce] » the be 


his kind, is the I i ales lead 


Knowledge 


Is made of The fi thing for {ran 


man to do afte) 
born equal is to ti 
‘| nerein 11e the eed of { irthe 
growth and development When 
one can 1 effect, tell hi prospect 
“Thi 
for yi ’ and 
lieved, a client 
count 1 deser\ 
quired and key 
with the paper, t 
au part of himse 
In Maine, the k 
summed up in three 


“and then some 


Faith 


An intense 
panies, one’ 
oneself is urge 
surance salesmen 
. and now Mr. J. B. Goodfellow in 


As he backs a short talk entitied ‘How to make 
bulance or fire e ine or money on your insurance claims’! 


May 1956 





General Agents... New England 


DO YOU HAVE 


Continued from page 83 


bank 

kid ure 

re Ol 
There 


mone 


We can help you =" tnusual profit-building plan 
sell today’s £0" General Agents on fire and 
nie ee eee ee 

in today’s 
market at 
today’s prices 


damage and inland PAP ite will 
make it easier for you to beat 
competition 


tvaln 
If you are interested in a long 
ibilit ay 
term re lationship and re warding th Sno l y negligence of 
employ ‘ ayain the effect ot 
COP nsation with al progre SSIVE tatutor require ments. and 0 
Connecticut Company write to: forth 
When these principles are 
plied to an insurance problem 
uninformed, uneducated, inatt 
tive produ blasted fron 
cut - price competitive 
People tod want 
price There more 
tory than 
In Connectic 


“Only worked p 
C 128-130 Allyn Street « + « + Hartford 3, Connecticut 


All Inquiries Will Receive Our Immediate Attention 





Competitive _ 


Se meer ee! 


amy Competition doe n't disturb 
WHO and fled L agent wire veuthered the 


and tre f the ‘thirtie 
doesn't 
HOME OFFICE ted 


insurance Company. pirite 


CHICAGO 6 


peen 


¢ Je Lin se ; a ; 
Since ASOD He ha treamlined his 


other non ing procedure 


( , ry know wh to go and why 
‘Since AS7O 


Eastern Department there bit iximized hi 


PHILADELPHIA ILLINOIS FIRE ing minut ninimized his « 


minute 


Insurance Company Ninet 
Dive and Wud Aines 


Pacific Coast Department 


SAN FRANCISCO 
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These Names Make News 


Continued from page 10 


itomoblle depart 


ment, ha been named a vi 
president 

Leslie Mekkelson has been namex 

vice pre ident and 

Life. He 

auditor for the company in 19538 


H. Hartzell Perry, 


‘sident f 


iditor ol 


became a 


4 
Amer! 


Julius C. Greer (left) has been elevated to 
the post of chairman of the board of the 
Union National Life He has served as 
company president for 25 years. Ted ¢ 
McCullough (right), former executive vice 
president, has been named president. He 
s succeeded by Robert S. Greer who 
moves to executive vice president from vice 


president 


Joseph J. Conner will head a new! 


formed college life department 
of American Hospital and Life 
San Antonio, Texas, in the ca 
pacity of vice president 


{ 


director of public relation t« 


the company is Harold D. Rob 
bins. 
L.. Zook ha 


manager of the West 


been promoted 
general 
ern Department at Chicago fo 
National of Hartford Group. He 
was formerly first executive 
istant in that area 

illiam H. Kirchem, formerly field 
Marquette 


ha hneen advanced t 


representative Tor 

president and a di 
illiam Karlin has been appo 
vice president in charge of un 


Mutual 


formerly a 


derwriting for Empire 
In urance He 

tant ecial , . iper 
intendent = in liquidation 


bureau of New York State Ir 


surance Department 
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Edward P. Turner Jr., 
of American Fidelity 
New Hamp 


(;roup Wa 


n the 


aire 
Mansell G. Piper 
ree cle I ; " 
been elected 
Leonard ‘T. Heinen, 


veri 


Kk. Hobby 
Wi 


Sharpe, 

Norther! 

( nada, |! 
rector 

Harold P. 


rine departme 


Bennet, of the 
nt \uvgust 
Febinger, ecret 


Robert S. Hansman 


ind t 


nd Louis J. Rice, 


j { 
ad litt 


W. Dur 


remains 


peen ¢ 
American | 
S. Foster Yancey 


member o 


aent 
Casualt 
taxter M 


ecent 


Porter 


Continued on page 86 


youngster 
fully 


equipped 
for 


rate forms 
broad 
too (otters 


Security Investment 

Whole Life Investment 

Security Protector 

Expectancy Endowment 

Juvenile Security 

Juvenile Complete Security 

ion hedule with 

pl ! i bonu ys 
offered on 


, 


Mt fl le 
Write « 


i 


f inquire 


SECURITY: 
CONNECTICUT 
LIFE INSURANCE COMPANY 


PETER | BERRY G ALBERT LAWION, CLU 
President Executive Vice President 


1955 Addition to the 
SECURITY INSURANCE COMPANY 
of NEW HAVEN, Established 1841 


Ay New 


fe fe te te te fete te te te Se fe te te tO tO tO tt te tO te tt hth 
Full FIRE Figures 


f a? 1956 ''F 
ORDER YO 
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‘ 


heat + S$? 


Philadelphia 3% Pa 
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Luther Kohr Enterprises 
Box SOL, Vork, Penna. 





been elected a director of Han idents of Commonwealth Life, 
Louisville, Kentucky. 
Raymond A. Gibson, executive 


vice president of Hartford Ele 


These Names Make News 


Continued from page 85 Albert Y. Bingham was recent! 
elected a director of American 
He j tric Light ( ompanys has been 


over Fire. 


ted vice president of Ameri Automobile Insurance. 
can Independent Reinsurance financial vice president and di elected a director of Aetna In 


Tith and urance Group 


Charles A. Morehead, Miami at rector of Chicago 
George H. Brown, Jr., executive 


torne ! a ie | elected di Pru Compan 
rector . B. Gerard, treasurer; Dr. 


lr. R. Mansfield, president of Gulf Irving, medical director; C. 


Al S. vice president of Girard Trust 
L. Corn Exchange Bank of Phila 


Insurance, ha been elected ; Hassman, rea! estate manager ae Iph a, ha been elected a di 


director of § thwestern Life nd Preston P. Joyes, Jr., new rector of Camden Fire Insut 

execu ance A ociation 

W. F. Souder, Jr., vice president 
and head of Marsh and McLen 

nan’ Indianapoll office, ha 


Marus Conrad, vice president busine administrative 


of Chase Manhattan Bank. ha tive, have been named vice pre 








1 


been name é » president 


TRUST WELL PERFORMED 


Bryan E Smith has 
been elected presi 
dent of the Liberty 
Mutual Insurance. A 
director of the com 
pany, Mr. Smith 
was formerly execu 


tive ce president 


Ralph W. Toole has been named 
ps ; fire assistant ecretary and 
this was the significant theme of The Union Labor — ; rer 
Life | : ; Garwood E. Cunningham, CPC| 
ile Insurance Company's Annual Report of another year 
tl ‘ ussistant claims secretary of the 
“0 Yrowth ame PrOLTEe Ss, . 
2 I © Camden Fire Insurance Asso 
clation 
G. Eldon Holmquist has been ap 
mY Potal life insurance in force was a record $771.347.- pointed executive assistant to 
110. a gain of $33 million over the 1954 high. vice president in the accident 
df ULLICO assets increased 17.25. over the previous and health department of Con 


year to a record $25,092,651. For each $1.00 of liabilities. tinental Casualty. He was for 
merly vice president and op 


Highlights : 


there was $1.27 of assets. 
¥ The amount of $23.362.638, or over $1,900,000 per 
month was paid out to policyholders and their beneficiaries. 
¥Y Premium income for group accident and sickness 
coverages was a record $17,440,624, a year’s gain of 


erational manager of Sterling 


Insurance 
Hugh Abernethy has been elected 
au second vice president of the 
$3.503.288 Prudential in the Jacksonville 
Florida, home office. He wa 
For a comprehensive study of The Union Labor Life's executive general manager of 
accomplishments, we invite you to write for our Annual investments and assistant trea 
Report which, for five consecutive years, has been cited urer of the firm's western home 
by “Financial World” for distinguished achievement. in 


Annual Reporting. 


office at Los Angele 
Lee H. Nichols Jr. has been pro 
moted to second vice president 
Tl > in charge of mortgage loans 
i¢ for Continental American Life 
Eleuthere I. duPont has been 


UNION LABOR advanced to treasure 


° ‘ William W. May has been appoint 
Life Insu “ance ( OMmpany ed an assistant vice president 
af of North American Reassurance 


200 East 7Oth Street New York 21. N. Y. He was formerly secretary-trea 
. _ : surer of Vulcan Life and Acci 
EDMUND P. TOBIN, President viet 

dent. John R. Ward, former vice 


president of Institute of Home 
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Office Underwrite) na a ) Vil | 1a i! cna ( and ady ing departme 
i 


been named an assistant has retired 
president rvice with the 
Frank J. Fee, president of Rel 

Automat! 


been appointed second vice pre , ( f com been elected president 


James B. McIntosh, assistant 
retary olf New England Life, ha Sprinkler Con 
ident and assistant to the presi pany chairm: f the executive 
dent. William C. Pirie Nationa 

Albert H. 


vanced to assistant vice pre 


Kessler nas been a | ire ing a ‘ 1) ' nd | 


dent of American Ca 
was claims manager 
dent and health previou Edwin E. 
Edward R. King has been nee 
secretary of the Vey jail 
Board of Underwrite1 
also secretar\ iT 
stitute of Marine 
Frank B. Maher has 


president of the 


THE 
LOCAL 
AGENT 


writer Training ¢ 
vice president 
Mutual Life 

John Moyler 


president, has been 


services 





econd vice president 
Virginia 

William T. 
D. Guibord were recently elected 


Thomson and Robert 


second vice president-mortgage 


and real estate and second lee 


president ecuritie respective 


Home Life. Mr. Thomson 


assistant uperintendent of 
mortgages and Mr. Guibord, fi 


nan 


S. Bru 

rec ently 
hair 

board of 
>f Libe rty 

Insurar 

Black has be 


ident since 


Hugh S. Campbell 


ad Commercial Union The British General The Commercial Union 
Assurance Co tid insurance Co ttd Fire Insurance Co 


Kenneth W. Perry d John R 


Simpson Jr. | 


Perry, 
ivencis 


ae 


vestment ‘ 


The Ocean Accident & 


Guarantee Corp. Ltd 


American Central 


Insurance Company 


The California Insurance 


Company 


Columbia Casualty 


Company 


The Palatine Insurance 
Company lid 


Union Assurance Society 
Limited 


COMMERCIAL UNION — OCEAN GROUP 


Robert A. Adriance, tr: 
Charles E. J. Nester, 


treasure! ‘ Heer 


HEAD OFFICE + ONE PARK AVENUE + NEW YORK 


ATLANTA CHICAGO SAN FRANCISCO 


to ‘ 


charge « 
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LETTERS TO THE EDITOR: definitely not in keeping with the 
highest principles of good jour 
nalistic practice. I remember sev 


Concurs on Too Many Magazines oe cae a) ar 


tonished reaction at learning ou 
publicity service planned a cer 
tain news release to go to (blank 


sa magazine because we'd spent 
my bit to what Mr. Thain has a B I 
ready said so well é 
ist concluded reading | ; les] last month and they “owed” us a 
) r 1 66 find my desk gets wamped : 
Richard J hain loo Many In ’ ; ¥ I ; news story: conversely, it was felt 
, vith 1undreds of mallings ane 
urance Mayazine in your Feb ¥ we should not send that same 
cores of magazines in the insu 


ance field that I should like very 


much to read, if that were in the 
written piece. Although new in ‘ lately and probably would get no 
realms of possibility. But a (com 
I am by now news coverage 
pany editor who must design, 


blank dollars in advertising there 


rua j ue and would like to add tory to another similar magazine 


my concurring views to his well as we had not placed an ad there 


the insurance field, 
omewhat a veteran in the journal Many years before I’d met and 
plan, write, proof his magazine with ; 
tic field, it now being more than accepted the rather unhappy fact 
:, no editorial assistants has a very 
a decade since | clutched a journal ; unhappy at least to a _ rather 
limited reading schedule and must 

make the most of it. With all the 
vent out into the highly competi even in the daily press (which i 
varied and sundry trade magazine 


ism degree in an over-eager fist and idealistic journalism graduate) that 


tive vorld of newspaper and the ’ upposed to print all the fact 
coming in, each vying for atten 
pre unbiased and unprejudiced) many 
, tion, sometimes it just becomes too ; 
These years have taken me into of the largest-spending advertis 
difficult to single out those which ; 
irtually every writing field = in ers get more editorial space and 
cover only one region, which con 
daily newspapers, into many intet coverage than the smaller-spend 
tain news only or features only 
esting and demanding public rela ng companie It's long been ai 
in a word, there } uch overlap : 
tions and publicity job from the | b] epted, of course, that advertis 
; ying of coveraye by oO many yuDII : 
deep South, to the West Coast and ine ¥ | ng is a publication meat, bread 
cations that a busy editor is con 
back to the more conservative way and butter, while subscription 
fused, befuddled and sometimes 
of the Midwest and insurance writ funds would barely cover the cost 
bemused by them all. If there were 
ing. Hence, although new to insur of printing. So we must be real 
only one competent, reliable source 
ance publishing, I feel that a va ; tic enough to accept this basi 
e“ac el ew eatures, ete . 
ried background in the basic and - ich fiel ” _! ’ and materialistic fact, while at the 
e ask would be uch s 
fundamental prim iple of journal then my ta k u Ib vane h sim ame time striving always to main 
' ‘ ol ASS ate ore 
ism gives me a fresh insight into plier and [ could assimilate mor tain the highest editorial policy 


material in a much shorter time And 


many facets of insurance publica we hould preserve a much 


tions that veteran underwriter Advertising practices of some independence of the editorial de 

might not have. So, I'd like to add of the marginal magazines are partment from the advertising de 
partment as is financially possi 
] 


If a submarginal trade pape) 
annot offer u any inducement 


for placing our advertising dol 


Bob Brewer 
is [ops with 
Top Hat Award 


1 

| 

l 

| 

! 

| 

| 

| 

| 

” i | 

Life of Georgia offers its warm- ua | when uch an attitude holds 

/ | 
| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

E 


lar there, then it has no excuse 
whatsoever for ranting that the 
nsurance industry Owes it up 
port because of the rather doubt 
ful benefits it claims to provide 
It is entirely true, as Mr. Thain 
ut it, that the day are gone 
est congratulations to Robert weight. If a publication does not 
I}. Brewer of Pine Bluff, Ark- 
ansas, Winner of the Top Hat 
Award, Mr. Brewer not only 
achieved the best record for 


provide merit in its reading con 
tent, then it has no right to expect 
the support of any company or in 
dustry. I say the magazine has 

individual production as an duty to perform to service its 


agent during 1955, but also VILE , I 
made the best individual LATER Arsarance (ompany- 


JP", f GAMAMARAIV 
production record for any ( ADT (8 BARA, 


readers first and foremost, and it 
has little or no reason for whin 


ing for financial support from 
/ 
one year in Company history! “NB the advertiser because of “the ser 


vices rendered to the industry.’ 
MORE THAN A BILLION DOLLAR'S OF LIFE INSURANCE IN FORC Name withheld by THE SPECTATOR 
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$6 Million Each Day 


Continued from page 25 


than $40 million over the $80 mil 
lion dollar statutory underwriting 
profit Which was attained. The ag 
yvregate results in the Index show 
further that fire insurance pre 
mium income of $1 billion, 203 mil 
lion was the largest premium pro 
ducer, equaling about one-third of 


the total volume 


Auto P.D. Rank 


Next in order, came auto phy 
cal damage with $944 million; ex 
tended coverage at $427 million ane 
inland marine at $269 million 

Mutual companie howed excel 
lent results also as did the recipro 
cal organization The 233 mutual 
insurance companies had total pre 
miums written of $544 million, 
loss ratio of 49.4 per cent, and a) 
underwriting profit to premium 
earned of 15.2 per cent. The recip 
rocal organizations had a premium 
volume of $40 million, a loss in 
curred ratio of 47.7 per cent and an 


‘ 


underwriting profit of 16.1 per cent 
Insurance companie thus can 
accept the re ults of 1955 with a 
certain satisfaction but with an 
apprehension of the future since 
continued increase In stock appre 
Clations and profits are no longer 
a certainty. Loss records in such im 
portant lines as extended coverage, 
hail and ocean marine remained 
above normal There can be no 
deviation from those manayement 
principles which dictate a refusal 
to compete for volume at the ris} 
trength. Underwriting losse 

1 the future may be suffered other 
vise and the entire financial struc 


veakened it 


Fire Company Strength 


Should any sort 
ion occur, the finan 

of the fire insurance companie 
pe a powerful veapon in re 
debacle To this end legislator 
should be as interested a ympany 
executives, agents and roperty 
owners lest taxes 
nature or rate law 


character be enactec 
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INDIANA INSURANCE COMPANY 


CONSOLIDATED INSURANCE COMPANY 
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DIRECT CONTRACT opportunities in Indiana, Ohio, 
lowa, Kentucky, Missouri, Arkansas and Mississippi. 
A complete line of 
Li a « ACCIDENT « SICKNESS 
« HOSPITALIZATION 
Your reply held strictly confidential. Write to: 
Evans M. Jacobson, Supt. of Agents 
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5701 WATERMAN $7. LOUIS 12,MO0 











V1] 
| 


| 
I. 


- 4. a a 


A WELL-BALANCED COMPANY 
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Muilding for 
SECURITY 


The FIDELITY MUTUAL 
LIFE INSURANCE COMPAN) 


THE PARKWAY AT FAIRMOUNT AVENUE 
PHILADELPHIA « PENNSYLVANIA 





THE SPECTATOR 
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ETNA INSURANCE GROUP 


Is a Good Man to Know 


The Aetna Fieldman 





Meet W. H. Crandall—St. Louis Manager. | 


























FRREINSURANCE, TOO, 
is a necessity, contributing to 
the strength and essential service 


of the insurance industry. 


Largest American multiple line market dealing exclusively in Reinsurance 


GENERAL REINSURANCE 
CORPORATION 
Casualty Fidelity 
Accident & Health 


NORTH STAR REINSURANCE 
CORPORATION 


Surety Fire Inland Marine 


Ocean Marine 


Home Office: 90 JOHN ST., NEW YORK 38, N. Y. | Midwestern Dept.: 1012 BALTIMORE BLODG., KANSAS CITY 5. MO 





